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DAREX Pre-Welting helps you me ys sutatic 
infants’ and children’s Pre-Welts. It’s sturdy, it’s pliable 
trims perfectly, it looks and finishes like real leather. 


Yet it permits a saving of several cents per shoe. 
Darex Pre-Welting is furnished in white, natural, black, 
army russet. Feature it with confidence . . . for its quality has 
been demonstrated in millions of Pre-Welt shoes , 
over more than 15 years! 


BOEWEY and ALMY 
mIEMICAL COMPANY 


“ Cambridge 40, Mass. Montreal 32, Canada 
DAREX Reg. U. S. Pat. Of 











AVONITE SOLES giv 


‘rade Mark Reg 







FASHION ACADEMY 
GOLD MEDAL AWARD 
for 1952 


for all the family... 


* AVONEITE Soles look like leather, feel like leather, wear two to 
three times longer than the best leather. 
= - * AVONITE Soles are flexible, light, smooth, comfortable, need no 
> & ‘} breaking in, look smart and keep shoes new looking. 
* AVONITE Soles are waterproof, protect foot 


and general health. 


* AVONITE Soles—Dance on them, work on 
them, play on them. 















_ Mr. Manufacturer: Avonite is a 
universal soling material, for use on all 
but highly specialized types of shoes. It 
is available in many irons, three different 










AVON SOLE COMPANY e@ AVON, MASS. 
FOR FORTY YEARS SPECIALISTS IN FINE SOLE MATERIALS 





not oh all shoes... just the best ones 
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BEN GOLD: LEFT IS RIGHT 


Communism is “democracy,” he says but the facts don’t jibe 


N the April issue of Cosmopolitan 

magazine is an article, “Ten Men 
Who Could Paralyze America For 
Thirty Days.” It is written by Victor 
Riesel. one of the country’s leading 
writers on labor matters 

Each of these ten men is the leader 
of an American labor union. Each 
is cited as a Communist. 

Among the ten is Ben Gold. presi- 
dent of the International Fur & 
Leather Workers Union. 

Nox ording to Riesel, these ten labor 
leaders have planned detailed strategy 
to use their power to cripple the U.S. 
industrial machine at the outbreak of 
any war between the U.S. and Rus- 
sia. Ben Gold, along with the other 
nine, will play a major role in these 
plans, according to the article. 

Now, Gold has repeatedly denied 
that the lL. S. Communists wish to 
overthrow) our democratic 
ment. or that they advocate force and 
violence. He has told delegates at the 
IFLWU convention that this “is the 
greatest lie,” and that such an ob- 


govern: 


jective belongs only to “gangsters 
and fascists.” 

We'd like to throw this “greatest 
lie” right back into Gold’s teeth. 
Despite Gold’s 
the Communist Party to comply with 
the Taft-Hartley Act. he still believes 
ardently in Communism. He strongly 
declared so in his farewell speech 


“resignation” from 


upon his “resignation.” 

Well. what do the Commie bosses 
believe about violent overthrow of 
the U.S. government. using the labor 
unions as a militant force to do it? 
Let’s take it from Soviet gospel. 

“Under the leadership of the Com- 
munist Party the workers of the 
U.S. A. will proceed from struggle 
to struggle until, rising in a revolu- 
tion, they will crush the capitalist 
state. establish a Soviet state” (From 
“Why Communism?” by M. J. Olgin 

an essential book for student Com- 
nies, } 

“The Communist Party of the 
U.S. A. leads the working class in 
the fight for the revolutionary over- 
throw of capitalism . . . for the es- 
tablishment of a= Socialist Soviet 
Republic in the United States.” (From 





Lona $ Kditorial 


Reprints available at nominal costs 
Up to 100, 0c each; 200-500, Se each 
1000-3000, 2loe each; 5O0OO or over 


lise each 





the Communist “Manual of Organ- 
ization,” by J. Peters.) 

“A revolutionary purge includes a 
combination of strikes and armed 
demonstrations. and finally the gen- 
eral strike conjointly with armed in- 
surrection against the state.” (From 
the program of the Communist In- 
ternationale. ) 

“People who think the revelution 
is impossible in America are going 
to be deceived.” (From the book. 
“Toward Soviet America.” by Wm. 
7. Foster. head of the U.S. Com- 
munist Party.) 


Interesting Slogan 

“Convert an imperialist: war into 
a civil war: defeat ‘your own’ im- 
perialist defend the 
USSR by every possible means in 
event of imperialist war against it.” 
(Slogan of the Communist Interna- 
tionale.) 

“We Communists say that there is 
only one way to abolish the capitalist 
state and that is to abolish it by force. 
To make Communism possible. the 
workers must take hold of the State 
machinery of capitalism and destroy 
it.” (“Why Communism?” by M. J. 
Olgin.) 

Page after page of such statements 
could be quoted from the Communist 
authorities and leaders in the world 


government: 


Communist movement. Two years 
ago Communist Party officials in 
many countries in the world, the U.S. 
included, stated brazenly that they 
would not bear arms for their coun- 
tries in the event of war against 
Russia. Ben Gold himself told a con- 
gressional committee investigating 
Communism in his union, that he 
would “never” bear arms for the 
U.S. against Russia. 

Yet it was this same Gold who 
unblushirgly declared that the U. S. 
should “appropriate $100,000,000. in 
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federal funds for the specific purpose 
of assisting the fur industry” because 
unemployment in his industry (with 
its 1,500 fur workers in the New 
York City area), the worst in 40 years. 
In the same interview he took a 
swing at the Marshall Plan and the 
U.S. “intervention” in Korea, urg- 
ing a Soviet-style “peace” there. 

It is this same Ben Gold’s union 
that has several times held work 
stoppages either as “demonstrations” 
of its power, or as a “protest.” For 
example, only a couple of months ago 
several thousand fur workers walked 
off their jobs for a day in a “mass 
protest” against the murder of two 
citizens of Florida. Only too obvi- 
ously was this instigated by the top 
IFLWU officials. 

We continue to hear the naive 
statement made by management exec- 
utives, “But what ean a_ handful 
of Commies do against the anti- 
Communist sentiments held by mil- 
lions of workers?” Well, Joseph 
Curran, president of the National 
Maritime Union, reported in 1947, 
that out of a total membership of 
70.000 in his union, not more than 
500 were Communists. Yet out of 
this group of 500, 150 of the national 
offices were held by LO7 Communists. 

Just four months ago the Soviet- 
dominated World Federation of Trade 
Unions gave its marching orders for 
intensive subversive warfare. pub- 
licly proclaiming, “Communist agents 
are to bore from within Western non- 
Communist labor unions. Strikes are 
to be called in defense-supporting in- 
dustries. Western military programs 
must be crippled and sabotaged at all 
costs, 

Ben Gold will have a hard time try- 
ing to reconcile his denial of Com- 
munist policy advocating violent 
overthrow of the U. S. government 
with his statement that this is “the 
greatest lie.” No doubt he is familiar 
with one of the slogans of the Com- 
munist Party: “It takes a thousand 
men to build a bridge. but one can 
blow it up.” 

It’s time that Ben Gold started to 
review Communist doctrine—or else 
stopped contradicting it. 
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Ne need 5000 Carhad 
OF Strap a by 


Every pound of dormant serap 
you can furnish will help to ~ 
keep the steel mills and se al 
° e . i. im 
foundries producing (oe 


ag 
ra 


Steel mill furnaces are gobbling up 
scrap faster than it’s being delivered. 
To maintain planned schedules of steel 
production for both military and civil- 
ian purposes, the mills must have 
more iron and steel scrap. 


Get in the Scrap— Yourself! 


Whatever your business, you un- 
doubtedly have scrap. If there’s dust 
on it or rust on it—it may be scrap. 
If it’s scrap—it’s needed. 

Turn it over to your local scrap 
dealer and help lick this critical scrap 
shortage. 


What you can do to help 
1. Appoint one top official in your plant 
to take full responsibility for surveying 
the plant and getting out the scrap. 

. Consult with your local Serap Mobiliza- 
tion Committee about its program to 
help out in the scrap crisis. The nearest 
office of the National Production Au- 
thority, Department of Commerce, can 
tell you who your local Scrap Mobili- 
zation chairman is 


3. Call in your local scrap dealer to help 


you work out a practical scrapping 
program. Non-ferrous s¢ rap needec ° too! 
. Write for free booklet, ‘Top Manage- 
ment: Your Program for Emergency 
Scrap Recovery’’, addressing Advertis- 
ing Council, 25 W. 45th St., N. Y. 19. 





Steel production 
Estimated capacity 
Purchased scrap used* 


*All consumers 





FACTS YOU SHOULD KNOW ABOUT STEEL PRODUCTION 


97,800,000 net tons 
119,500,000 net tons 
29,500,000 gross tons 


Estimated purchased scrap requirement*. . 1952 36,200,000 gross tons 
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Strap types still lead as little girls’ dress shoe for Fall. leading colors in order of importance 
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Reena and: C - Peeks Leading boys’ school shoe wa be ‘moccasin \ with foam 
casin vamp treatment ng tavor to half mudquard whi crepe sole. Con vitia’s., Sausrhgiaa which ¢ mn in close 
orew its inspirat from brevitt ty: | Jed hee sre ° na T nese are st TOHOWING types snown n mens line 
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This is following cl yt f slipons in men's. Men s 

Cushion crepe mtype soles gaining in volume. Some fee aceless shoes defin tely headed toward strong success. 

traditional saddle sh oe f | will be good only wit! Logical that this trend should take hold in boys' footwear, 

crepe-type nas. ( read cusnion crepe w ) tind a ince all other boy styles have consistent y been copies ot 

place on shell-type suede Tes, as well as ON appropri- men's. Youngsters today are quicker to latch on to trends 

ately styled oxfords and oxford straps. Most feel these and new ideas. Therefore, even though gore types may 
es offer best promoti na! possibilitie n Jran bh } 
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men, enough so that kids are beginning to take aa. 


, es. n 9s yet Nave gainea widespread a 





Rising acceptance of smooth polished aniline leathers in 
ruby red and warm brown family is leading toward higher 
riding types of juvenile spectators. C a lout moat Browns stand out as leading colors in all boys’ shoes. 


stitch and pert treatment with ascendancy f | yder Second nere are wine hade and ourgunay, while thi ira 
straps of a semi-sabot nature are bringing new type of mes blue. Again, aniline dyed leathers — out t in front. 

in-between" shoe for little air nto market. Ir , Heavier leathers always important for boys’ Fall and Win- 
edge construction, this shoe will be made both lined and ter—calfs and splits—all used with good amount of welting. 
unlined and will cut into number of welt straps and oxf 


old heretofore 
Leading colors in order of importance for misses are 


brown, red, black, blue, beige shades and benedictine in Psabis iad 


welt and Goodyear stitched nstructions. In cement 
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in sole leather 
that supports the arch 


When you consider how many times its own weight the 
human foot must support, it’s easy to see how arches become 
weakened through shoes with “‘saggy”’ soles. 


England Walton soles are your best safeguard against this customer- 
complaint. For young feet, the sturdy support of England Walton sole 
leathers helps greatly in forming strong, healthy arches And for 
older feet, weakened by improper footwear, these top quality leathers 
supply a valuable corrective as an arch-supporting feature 


Firm yet resilient . flexible yet with an intertocking fibre-structure 
that resists distortion in any form... England Walton sole 
leathers assure the comfort and smart appearance that boosts sales. 


éngland Watton BENDS, Cuy SOLES AND SOLE LEATHERS 


ENGLAND WALTON DIVISION 


A.C. LAWRENCE LEATHER COMPANY 


BOSTON © CAMDEN © PEABODY © NEWYORK © $7.(O0UIS © COLUMBUS © MILWAUKEE © LOS ANGELES 


SAN FRANCISCO © ASHLAND, KY © NEWPORT. TENN. © HAZELWOOD. N.C 
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FUNCTIONAL FOOTWEAR — PART II 


THE New FuNCTIONAL LAsTs 


A new scientific method, using new precision instruments, to make the new functional 


lasts—developed at the University of Rochester in cooperation with Endicott-Johnson 


Dr. Schwartz and Heath had now 
established a group of scientifically 
demonstrated principles concerning 
the foot in action and its relation to 
footwear. Everything they'd found 
pointed to one conclusion: the core 
of the problem rested on the shoe's 
foundation, the Jast. 

The job ahead was obvious: create 
a new last. The Laboratory was em- 
phatic about one thing: this would 
not be just another new idea incor- 
porated in lasts—a sales gimmick. 
This would follow rigidly the prin- 
ciples that had been evolved, and the 
Jasts would be adapted exactingly to 
those principles. They were not in- 
serting a new idea in lasts but a com- 
plete and precise formula of ideas. 

De. Schwartz, after an exhaustive 
investigation, stated, ‘Most shoe 
manufacturers and retailers agree on 
one point: lasts are a ‘mystery.’ Yet 
all admit that a ‘good’ shoe cannot 
be made over a ‘poor’ last. For fifty 
years men have tried to apply all the 
available knowledge of foot structure 
to the making of lasts, and yet the 
‘mystery’ has remained. It is there- 
fore evident that something more than 
knowledge of foot structure is needed 

and that is know ledge of foot func- 
tion in relation to shoes, and vice 
versa. 


Can't Argue with a Ruler 


“Moreover, we can no longer de- 
pend upon that variable called ‘ex- 
perience’—where the opinions of one 
‘experienced’ man are as acceptable 
as the judgment of another, even 
though the answers may be at oppo- 
site poles, It is clear that we need 
precise methods of measurement. 
For even the best of experience and 
judgment cannot argue with a ruler.” 

The work of the Laboratory had 
now reached a level of national 
prominence, but had been restricted 


largely to medical and_ scientific 





Corp. 


quarters. However, a small leakage 
of the work out into the shoe indus- 
try was inevitable. The first company 
to make serious inquiries into the 
work was the Armstrong Shoe Co., 
of Rochester, N. Y. This was about 
midway in the program, when much 
of the work was still in an experi- 
mental stage. Armstrong invested 
some funds into the research, and a 
line of shoes were made, incorporating 
some of the new principles. Though 
these shoes were an appreciable im- 
provement in scientific design over 
conventional types, there was no 
finality about the finished product. 
Armstrong, however, deserves much 
credit for having visualized the possi- 
bilities inherent in the Laboratory’s 


we ork. 
Serious “Bugs” 


\s time went on, several shoe com- 
panies expressed interest in the work 
at Rochester. The Laboratory, how- 
ever, had still not yet gone into full 
gear with application of its new prin- 
ciples to lasts and shoes. There were 
still some unfinished phases neces- 
sary to complete the sequence. The 
interested shoe companies had shoes 
made over some experimental func- 
tional lasts designed by the Labora- 
tory. But the happy results antici- 
pated just didn’t materialize. There 
were serious “bugs” both in the shoes 
and the lasts. The companies quickly 
withdrew from the cursory “ex- 
periment.” 

This brief experience was tem- 
porarily disillusioning to the Labora- 
tory. Dr. Schwartz and Heath felt 
that their work had not been given 
sufficient opportunity in this short 
spell to demonstrate its merits and 
possibilities as practicably applicable 
to footwear. More than a decade of 
time and many thousands of dollars 
had been spent in the Laboratory to 
develop the instruments, compile 
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Second of three articles 


data, and to translate it all into lasts 
and shoes. “Yet,” stated Dr. 
Schwartz, “the shoe industry was un- 
willing to take the time and effort to 
understand these new principles with 
a view to applying them to mase pro- 
duction. We saw that the industry 
had a major lesson to learn—that the 
effective application of research de- 
pends upon close and persistent team- 
work between the source of scien- 
tific investigation and the source of 
mass or industrial production. This 
has succeeded in every industry where 
used. The shoe industry stands to 
succeed in the same way by using the 
same plan.” 

Now Dr. Schwartz and Heath. 
after shedding the let-down of tem- 
porary failure, were more deter- 
mined than ever to beat all the bugs. 
“till working with extremely limited 
financial resources, the Laboratory 
concentrated on making test lasts and 
shoes, incorporating the new prin- 
ciples without compromise. But for 
every obstacle surmounted, another 
seemed to rear its head. They had 
to learn how to check closely the ap- 
plication of shanks, patterns, heel 
bases, etc., along with breast tread 
and toe spring. In fact, even at pres- 
ent they are working on a plan that 
promises to standardize some of these 
relationships —and_ that in_ itself 
would be a major achievement. 


Enter Endicott-Johnson 


Then one day in January, 1943, 
Charles F. Johnson, Jr., chief of the 
Endicott Johnson Corp., second larg- 
est shoe company in the country, paid 
the Laboratory a visit—a “curiosity 
visit.” as he later expressed it. He'd 
heard about the work at Rochester 
from John Talbot, a former buyer 
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Figure 1: Proper Last Alignment. The 
Laboratory makes sure the last is “lined 
up” correctly, heel to toe, so that the last 
alignment conforms accurately with normal 
foot alignment. Pencil lines are drawn 
along the sides of the last, held in line by 
the wood blocks. 


with the J. C. Penney Co. Talbot had 
recognized the potentialities, was en- 
thusiastic, told Johnson, “you must 
go down and see what’s going on 
there.” 

When Johnson departed from the 
Laboratory after a stay of several 
hours, he realized that he had viewed 
“shoe history in the making.” He 
later told us, “Like most manufac- 
turers, I’d seen my share of crackpot 
and cure-all ideas for shoes. I'd 
gained my share of experience in 
evaluating the worth of such ideas. 
But here was something so far ad- 
vanced beyond anything Vd ever 
seen so scientifically logical it 
stopped me in my tracks.” 

A few weeks later, Johnson again 
came to Rochester, this time with a 
group of top-notch EJ executives. The 
Laboratory put on its scientific show. 
The EJ executives shot all kinds of 
questions, posed every challenge. Dr. 
Schwartz and Heath came up with all 
the evidence to answer the questions 
and meet the challenge. Not that the 
Laboratory’s experimental lasts and 
shoes were ready for instantaneous 
adaptation to commercial use. But 
all the groundwork leading to that 
goal was present. 

A couple of weeks later, Johnson 
sent a check for $10,000, as a “ges- 
ture of good faith” on the part of his 
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Figure Sole Pattern Angle. The two 
lines against the outer sides of the last 
converge to form an angle. This angle is 
bisected so that the center line of the angle 
conforms to the center line of the last. 
This assures accurate conformity of foot 


with last, 


company to support the Laboratory's 
research in the development of lasts 
and shoes which could eventually be 
incorporated in the EJ lines. 

With this initial financing and ex- 


Figure 3; Checking Heel Center. Using 
the same angle, the exact heel center ig 
noted with a special instrument. The heel 
center of the last conforms with the center 
line of the angle. This assures a normal 
distribution of weight through the shoe 
so that there is no “directional conflict™ 


between shoe and foot in walking 


pression of confidence, the research 
at Rochester expanded and _ intensi+ 
fied to full-scale proportions. First 
to be made were men’s lasts. which 
we sent to the EJ factory to have 


‘Figure 4: The Last Contourgraph. The most precise “control” instrument ever invented 
for measuring and designing lasts’so that there is always absolute control of wood distribu- 


tion. This instrument enables one to test any 


last to find out exactly where the last is 


“incorrect” in terms of shape and basic measurements. 
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19 “Profiles.” 
There are 


Adjustable 


Figure 5: The 
functional lasts 
all equally distant 


Figure 6: The Last Contourgram. 
is recorded on a chart or “contourgram 
geometric standards prescribed on the chart. 


in the wood with minute exactness to bring 
il] mathematical precision 


“judgment” 


No guesswork or 


shoes made over them, following 
spec ifications set down by the Labora- 
tory. During the 1943-46. testing 
period, hundreds of pairs were made 
and given rigorous wear tests by EJ 
personnel, In many cases the shoes 
worked out fine. but in others faults 
cropped up. What the Laboratory 
sought was a positive. high-level con 
sistency of performance. But in the 
early period it just couldn't put its 
obstacle, the factors 
of perform 


finger on the 
preventing consistency 
ance. 

It was in 1945 that Paul Jones, of 
Jones & Vining Last Co., Brockton, 
Mass.. was called in to incorporate 
his 50 years of practical experience. 
Jones is known as the “dean” of the 
last industry. The meeting of Jones 
with Dr. Schwartz and Arthur Heath 
was an impressive experience for all 
was genuinely 


concerned, Jones 


10 


19 contour lines (“profiles”), 
screw beneath heel seat takes heel height into account. 


These are the 19 points of measurement used to make 


all equally distant, or 20 spaces, 





The contour or shape of any given point on the last 


Each of the 19 “profiles” must conform to 


If it doesn’t, then a correction can be made 
that particular section of the last into line. 


awed at what he saw at the Labora- 
tory; the ingenious  last-designing 
devices and methods worked out by 
the Schwartz-Heath team which had 
had little prior experience in the 
“art.” Jones was awed, too, by the 
logic of the scientific 
prin iples evolved at the Laboratory. 

Said Jones, “They had taken the 
priceless, practiced eye of the last 
model maker and improved on it by 
getting it down to precise measure- 
ment. They had replaced the valued 
ingredient of experience with the im- 
(See Figs. 


sequen e of 


partial factor of scienc e.” 
1, 2 and 3.) 

But the vast reservoir of experi- 
ence possessed by Jones also proved 
invaluable to the Laboratory, for now 
it became clear where ang how many 


of the “bugs” had crept into the 
earlier models. Though essentially 


these models had been correct, fre- 
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quently the shoes built over these 
models didn’t come out right. 

At last, in mid-year of 1946, came 
the first wholly acceptable shoe, a 
men’s welt oxford. All the bugs had 
been located and eliminated. It was 
not an accidentally good result. All 
the shoes made subsequent to this 
first. successful model proved _pre- 
cisely “right” in every detail. 

Now EJ executives were taking 
stock lasts out of their bins and send- 
ing them to the Laboratory to be 
“functionalized” (this is now the 
common term used to convert a con- 
ventional last to a functional one.) 
In some instances the EJ men were 
purposely running the Laboratory 
through an obstacle course. If this 
“functionalizing” system was really 
foolproof, then any conventional last 
could be converted. The Laboratory 
met successfully all of these chal- 
lenges, passed all the tough tests. 
The EJ men, even the most skeptical, 
were convinced. 

Scores of pairs were made up for 
EJ executives, from Johnson right on 
down the line. In almost every in- 
stance the shoes fitted better, felt 
better, retained their shape better, 
and actually wore better. When some 
of these men tried putting on their 
“old” shoes again, the contrast was 
so pronounced that, as Herman 
Salem, EJ sales chief for all EJ retail 
outlets, said, “I threw the old ones 
away. He has worn nothing else but 
these functional shoes for the past 
six years. 

Another important factor revealed 
in these functional shoes was that 
they wore longer, especially the soles. 
Why? Because of the design of the 
last. Instead of there being, as in 
many conventional lasts, a “one-point 
suspension” or concentrated weight- 
bearing area at the ball because of 
the convexity of the last, in the func- 
tional lasts there was a more equal 
distribution of weight over the sole. 
In conventional lasts, a limited por- 
tion of the sole receives the wear. In 
functional lasts a substantially larger 
sole area receives wear—and_ the 
latter soles obviously wear longer. 

But despite the success of these 
shoes, EJ remained cautious. Before 
the shoes were to be launched com- 
mercially on a full scale, the com- 
pany insisted that a retail “testing 
plan under rigidly controlled condi- 
tions” be used. Also, another factor 
preventing any commercial launch- 
ing of these shoes was the shortages 
of materials, remaining government 
restrictions, etc., that prevailed im- 
mediately following the war. 

(Continued on Page 35) 
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Miss Helen Moulton, R.N., industrial nurse of Portsmouth, 
Ohio, has worn this shoe for over a year. The shoe shows 
hard wear but note the linings — still tight, still smooth 
as this unretouched photo shows. Miss Moulton states: 
“These shoes and others I've had like them don't de- 
velop wrinkled or loose 
toe linings. In my work 
it just wouldn't do.” 
















CELASTIC* 
Proves Itself Again and Again 


Celastic gets the toughest tests in shoes worn by people who 
are on their feet a lot. Such examples afford proof that 
wherever shoes are sold, if they’re made with Celastic they 
have these four salesworthy features: 





@ wearer assurance of toe comfort 
@ a box toe that won't discolor hose 
@ preservation of toe shape 
@ the means of building brand 
preference and repeat sales 


With Celastic Box Toes there’s a permanent bond of 
doubler and lining to form a light but durable toe structure. 
The character in the toe of a last is reproduced accurately. 
Few items add so much to a shoe’s value —help so much in 
establishing an ever increasing list of satisfied customers. In 
shoes with Celastic, the toe linings stay wrinkle-free and sag- 
free — assure toe comfort without question. 


UNITED SHOE MACHINERY CORPORATION 


BOSTON, MASSACHUSETTS *'’CELASTIC” is a registered trade-mark of The Celastic Corporation 
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Dyvyesturrs IN TANNING 


Analysis of the technical applications of dyestuffs to leathers 


Hk most important characteristic 

of a dyestuff is its ability to pen- 
etrate more or less into the interstices 
of leather. A number of dyestuff 
manufacturers list the degrees of 
penetration of their products in their 
shadecards, but practically all of 
them still differentiate between acid, 
chrome and what-have-you dyes. 

As far as the tanner is concerned, 
there is no difference between the 
direct and acid dyes. There are a 
number of acid dyes not suitable for 
leather coloring, but there are also 
a number of direct dyes not suitable 
for the industry. However, those that 
are otherwise suitable for the tanner, 
we believe, are best classified accord- 
ing to their degree of penetration. 
Closely associated with penetration 
are the rates of exhaustion, bleeding 
in fatliquoring. leveling, ete., all of 
which are very important in leather 
dyeing. A few well-known dyestuffs 
are arranged in the following table 
according to their degree of pene- 
tration. The penetration is expressed 
in numbers, referred to as Penetra- 
tion Indices. The better the penetra- 
tion, the larger the Penetration Index. 

It is an easy matter to pick from 
the above table a dye for any specific 
use. For example, for calfskins 
where no penetration or only limited 
penetration is required, one selects 
dyestuffs having Penetration Index 
of 3 or 4—it does not make any dif- 
ference whether the dyes are direct 
or acid, provided other properties 
of the dyes are satisfactory. For 
side leather, where partial penetra- 
tion is required, dyes with Penetra- 
tion Index of 4 to 8 are used. When 
exceptionally penetration — is 
necessary, Wwe with 
Penetration Index of 10 or higher. 

Penetration Indices (see table) are 
only relative in nature and they 
were determined under standardized 


good 


resort to dyes 


- : 
Condensed from a talk given at New Engiand 
952 


Tanners Production Club, March 21, 1952 
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By Joseph A. Casnocha 
Sandoz Chemical Works, Inc. 


conditions. The inherent penetration 
of a dye can be altered by various 
means; for example, change in the 
pH of the leather or the dye bath, 
change in temperature, concentration 
of the dye bath. concentration of elec- 
trolytes and by the use of a number 
of chemical compounds which utilize 
the same reactive groups of the 
leather that are ordinarily taken up 
by the dyes (syntans, tannins, anionic 


oils, ete.). 


Testing of Dyestuffs 

It is often the task of the leather 
colorist to investigate the properties 
of dyestuffs, with their possible ac- 
ceptance and incorporation in the 
coloring formulas in mind, or as a 
search for substitutes for dyestuffs 
which are no longer available. Of 
course, the tests to which the dyestuff 
will be subjected will depend upon 
whether it is a well-established item 
which is being used in the tannery 
or a prototype submitted by a differ- 
ent manufacturer, or is it a new prod- 
uct completely unknown to the color- 
ist. In the first case, the testing will 
be routine, fast checking of the ship- 
ment, while in the other cases it might 
he necessary to subject the sample 
to all of the tests listed below. 

Let us first put forward some of 
the requirements for dyestuffs which 
are to be used in leather coloring. 
The most important requirement is 
level dyeing. followed by sufficient 
solubility, stability to acids. tincto- 
rial strength. penetration, and in cer- 
tain cases bleeding, crocking and 


light fastness. In addition. an ideal 
leather dye should contain only the 
minimum amount of salts, buffers 
and free alkalis. 

Provided that nothing is known 
about the submitted dye, the first task 
connected with the examination will 
be the determination of the class to 
which it belongs. The differentiation 
between the natural and_ synthetic 
dyestuffs can be made in a simple 
manner by noting the odor of the 
dyestuff when heated in water or 
charring in a crucible. The charac- 
teristic sweet odor associated with 
vegetable coloring matter is unmis- 
takably different from that of the 
synthetic dyestuffs. Should further 
confirmatory tests be required, they 
usually include the determination of 
ash and the pH of the dye solution. 
The natural coloring matter very sel- 
dom contains any appreciable amount 
of ash, while in the anionic synthetic 
dyestuffs one always finds consider- 
able amount of salts which were used 
in the process of their manufacture 
or were added as “cutting” agents. 
The cationic dyes are usually cut with 
dextrine and, therefore, their ash 
content is less than that found in the 
anionic dyestuffs. Should we. still 
be uncertain about the source of the 
submitted sample, then more com- 
plicated elementary analysis would 
have to be performed or the dyestuff 
would have to be applied to various 
textiles. This is, however, very sel- 
dom required since the above tests 
are usually sufficient for the identi- 
fication of the groups. 





Name 
Naphthol Yellow SNA 
Xylene Milling Yellow § 
Croceine Scarlet MOO 
Xylene Fast Orange G 
Sulfonine Orange R 
Chloramine Fast Orange SE 
Roccelire § 
Chloramine Red B 
Resorcine Brown B 
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Color Penetration 
Type Index Index 
Acid 10 17 
Acid 145 4 
Acid 10 
Acid 15 
Acid 3 
Direct 
Acid 
Direct 
Acid 


nN 
“ 
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3 
5 
4 
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No Matter What Kind of 
Leather You Make... 


























Gargoyle Leather Oils and Greases 
will help you make it better ! 

Name the kind of leather you make— sole or luggage, 
handbag or glove—you can improve its quality by using QUALITY 
Gargoyle leather oils, greases and specialties! AND 

In this famous family of tanning products you'll find the 

ES SESE IIT ny Taina SERVICE 
Sulfolines—exceptional fatliquoring agents. ..Curriers 

Greases-- unsurpassed for leather stuffing . ..the Solenes, £ « SOCONY-VACUUM . SINCE 
Waterproofing Compounds and microcrystalline waxes... 

other leather oils and specialties—-all made under the 1866 
most exacting standards to assure peak quality. 

Our products, technical facilities and 86 years’ experience 
are always at your service. Call us today. 


SOCONY-VACUUM Oil CO.,INC., TANNERS DIV., 26 BROADWAY, NEW YORK 4,N.Y. 


GARGOVLE Leather Oils and Greases 
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In the differentiation between the 
anionic and cationic dyestuffs, use 
is made of the formation of a pre- 
cipitate between the latter dyes and 
vegetable tannins. The reagent for 
this purpose is prepared by dissolv- 
ing 10 grams of sodium acetate and 
10 grams of tannic acid in 200 mls. 
of distilled water. The test is per- 
formed by dissolving the unknown 
dyestuff in suflicient amount of water 
to produce a concentration of 0.2 
per cent. After the solution cooled 
to room temperature, place approxi- 
mately 5 mls. of the dye into a test 
tube and gradually add a few drops 


of the tannin reagent. View the dye 


solution in strong light to determine 
the presence of a precipitate. Should 
a precipitate appear, the dyestuff 


is cationic (basic). The absence of 
any precipitation eliminates the pos- 
sibility of the unknown sample being 
a basic dye. 

Should there be further confirma- 
tion of the type of the unknown dye 
required, it could be achieved by the 
addition of a few drops of 1 percent 
solution of sodium bichromate to the 
dye solution. If precipitation does 
take place, it confirms the presence 
of a basic (cationic) dyestuff. 

\ still further test can be per- 
formed by adding a few milliliters 
of a known anionic dye solution to 
the unknown and observing if any 
precipitate is formed. It is helpful 
to select a yellow anionic dye for 
this purpose, since it is easier to ob- 
serve the formation of the precipitate 
in light-colored solutions. When the 
unknown dyestuff is of a dark color, 
then add it to the known dye in the 
test tube. When the unknown dye- 
stuff has a light color, pour the known 
dye into it. Knowing that an an- 
ionic dyestuff is being used for the 
testing, then if no precipitation takes 
place, the unknown dyestuff is also 
anionic. However, when the anionic 
known dye causes precipitation with 
the unknown dye, the latter must be 
cationic. The only way to determine 
whether the unknown anionic dye is 
acid or direct is to apply it to cotton 
fiber. Hf it colors cotton and the 
exhaustion is complete (beware of 
mixes) it is a direct dye; if it does 
not color cotton then it cannot be a 
direct dye. 


Determination of the Shade 

Although quite often a “pour out” 
on filter paper is a good indication 
of the shade obtainable on leather, 
in some cases, especially when deal- 
ing with a mixture of dyestuffs, the 
shade produced by pouring a 0.2 per- 
cent solution of the dye on filter 
paper is very much different from 
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the shade produced on leather. The 
“pour outs” are good and rapid 
checks on incoming shipments that 
are to be compared with previous 
shipments of the same dyes. How- 
ever, when a new dye is tested, it 
should be applied to leather. 

As far as the determination of the 
shade of the dye is concerned, any 
laboratory dyeings are just to give us 
a little idea about the dye and that 
final tests will have to be conducted 
on full-scale tannery runs. However. 
through experience one will soon 
learn how great a change one can 
expect between the laboratory tests 
and the dyeings made in large tan- 
nery drums. and adjust his evalua- 
tions accordingly. In conducting the 
laboratory dyeings, one should dupli- 
cate or simulate as closely as pos- 
sible the actual conditions encoun- 
tered in the tannery. There are cer- 
tain factors that cannot be duplicated 
in the laboratory; for example, the 
mechanical pounding that the leather 
receives in the large drums, or in 
certain cases, it is necessary to use 
more liquid than in the drums. But 
factors which can be duplicated 
should be duplicated. Temperature 
and pH can at least be approximated 
to the conditions of the tannery. It 
is very important that the tests be 
conducted on the stock on which the 
dye is to be actually used. 


Tests Save Money 


While making the coloring tests. 
one should observe the rate of ex- 
haustion, penetration. any changes 
in shade when acid is added, bleed- 
ing in fatliquoring. ete., that might 
he used as criteria in the final evalu- 
ation of the dyestuff. However. we 
have to realize that it is very difficult 
to observe the preformance of a dye 
on a small piece of leather. In order 
to evaluate the uniformity and level- 
ness. it is necessary to color at least 
three whole skins. or, better. a dozen 
of skins. Nevertheless, all of these 
laboratory tests are useful and quite 
often time and money is saved by 
going through with them before ruin- 
ing a few skins. 

When the leather samples are be- 
ing dried, warm air should be blown 
over them. or they should be dried 
at room temperature. In any case 
they should not be dried at elevated 
temperatures. The time required for 
the samples to dry should be approxi- 
mately the same as is required for 
the leather to dry in the tannery. 
When the colored leather is dry, it is 
compared with the required shade. 
When the shade of the newly sub- 
mitted dyestuff is found satisfactory. 
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the dye is then subjected to further 


tests. 


Testing Homogenity 


The previous tests enabled us to 
determine the type of the unknown 
dyestuff and the shade it produced 
on leather. A great many of the 
commercial dyestuffs are mixtures 
of a number of “straight” or homo- 
geneous dyes and, therefore, in the 
systematic investigation of an un- 
known dye, one should include the 
tests for its homogenity. Although 
a straight dye has better possibilities 
of level dyeing, there are many mix- 
tures, if properly blended, that pro- 
duce just as good or in many cases 
better results than some “straight” 
dyes. 

The various dyestuffs present in 
a mixture can be easily separated 
for observation by first thoroughly 
powdering the sample and then blow- 
ing a few milligrams of the powder 
from the tip of a spatula against a 
piece of filter paper which was pre- 
viously dampened with water. The 
paper should not be too wet, because 
the dye specks upon dissolving will 
“run” into each other and obscure 
their identity. It is a good practice 
to wet the paper, allow it to part-dry 
and only then use it for the dye tests. 
After the dye was blown on_ the 
paper, the “blow out” should be kept 
in a stream of steam for a short pe- 
riod of time. The additional mois- 
ture and increased temperature facili- 
tate the dissolving of any component 
which might not be soluble enough 
at room temperature. By observing 
the individual specks on the filter 
paper, one can account for practi- 
cally all of the colors (shades) pres- 
ent in the mixture. 

Occasionally mixtures are encoun- 
tered which contain two or more dye- 
stuffs of very similar shades which 
are either very difficult to detect or 
are impossible to detect in the “blow 
outs” described above. In cases like 
these, it is often very helpful to blow 
a little of the dye powder onto a layer 
of concentrated sulfuric acid in a 
shallow white porcelain dish (evap- 
orating dish). Dyestuffs having 
very similar shades but varying in 
chemical composition usually show 
different colors when dissolved in 
concentrated sulfuric acid and, there- 
fore, a mixture consisting of two or 
more components when blown on the 
surface of concentrated sulfuric acid 
will show varying colors. 

When the mixture of dyes is not 
homogeneous and consists of dyes 

o 
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First quarter 1952 shoe production not as 
depressed as appears on first glanee. Tanners’ Coun- 
cil estimate this week placed Jan.-March output at 41,306,000 
pairs, off 7.307 from first quarter 1951 and 6° from same 
period in more normal 1950. Percentage losses are mis- 
leading unless adjustment is made for military production 
in both periods. 


Actually, first quarter civilian shoe output 
this year averages some 20 million pairs better per 
quarter than each of last three 1951 quarters. 
Civilian output in first three months 1952 estimated at 
124.4 million pairs against 102.2 million in last quarter 1951, 
106.3 million in third quarter 1951, and 107.8 million in 
second quarter 1951. Compared to first quarter 1951 and 
1950, 1952 civilian output was about 9 million pairs off 
for each quarter—not too bad considering high production 
activity in both the earlier periods. 


Military factor in production figures highly 
significant. In first quarter 1950, only half million pairs 
were produced for military. By first quarter 1951, this had 
reached 3 million. Second quarter 1951 saw peak of 7.7 
million pairs. In third quarter, decline started as output 
fell back to 5.6 million pairs, declined again to 3.7 million 
in fourth quarter, and finally to 1.7 million pairs in first 
quarter this year. Short of war, shoe industry can count less 
on military to take up production slack. It’s the civilian 
that counts again 


Interesting items: House Agriculture Commit- 
tee has invited screen star Robert Montgomery, also a radio 
and TV commentator of prominence these days, to explain 
certain remarks made recently on his programs. Montgomery 
has devoted full broadcasts attacking U. S. and Canadian 
foot-and-mouth disease campaign as a “boondoggle” and 
deliberate waste of taxpayers’ funds. Committee wants to 
know where Montgomery obtained his evidence. 


Canadian shoe manufacturers reported 
much more optimistic than U. S. cousins. —Across- 
the-border now reported operating at steadily improving 
pace after slump of nearly a year. Retailers in both large 
and small cities reported cleaning out shoe stocks in good 
shape as consumer demand appears picking up. Result is 
healthy stimulant at manufacturing levels. Question is: 
why should it happen in Canada and not in U. S. where 
conditions are much the same and industry needs the same 
stimulus? 
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Curiously enough, while emphasis here is 
on possible lower prices to come, Canadian shoe manu- 
facturers are predicting price rise at factory level. Basis of 
claim is they do not expect hide and skin prices to drop 
below current levels, look for leather costs to rise if any- 
thing 


No such optimism over here. Not yet, any- 
way. Hide trading continues to craw! along despite lowest 
prices in years. Leather sales are slow. Entire situation stems 
from disappointing business at retail level, right up to ap- 
proaching Easter. Unless sudden weather change before 
Easter brings customers rushing into retail stores, industry 
will become sloughed in normal post-Easter letdown. Most 
observers not too downhearted, feel that inevitable approach 
of spring and summer weather will renew public interest 
in new styles. Casual wear appears in for big season, should 
help end slump. 

* . 


Industry witnesses testifying recently be- 
fore Senate Banking and Currency Committee took 


solid swings at OPS. Among most articulate was Jack 
Minnoch, executive vice president of National Hide Asso- 
ciation. Minnoch has helped hide industry carry the ball in 
drive for decontrol, has pleaded time and again with OPS 
officials for action. Yet, as he told Banking Committee, “I am 
getting a little bit disgusted with OPS double talk You get 
one statement from them and you go back and find the oppo- 
site the next morning when you wake up.” 


Minnoch characterized OPS record keep- 
ing as a “complicated mess,” meaningless because of 
current low ceilings and fact that actual hide sales are so far 
below actual ceilings. He described plight of “little fellow” 
out in the hide house, the one-man operator who can hardly 
make a figure let alone keep books. “He is doing his best 
to get all these records off and try to pack hides in a truck 
and assemble them on the other hand 


Production workers in leather and products 
industry up again in Feb. 1952. Total at 342,000, 
a gain of 11° over 331,000 employed in Jan. 1952. In 
Dec. 1951, there were 323,000 employed. However, Feb. 
1952 total is fully 320 less than the 374,000 at work in 
Feb. a year ago 
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SHOEMEN URGE UNIFORM DECONTROL 





TRADE OPPOSES 
SINGLE OPS ACTION 


Seeks New Meeting Before 
Final Decision 


The National Shoe Manufacturers 
Association went on record this week 
as opposing decontrol of hide and 
skin ceilings “unless and until 
leather and shoes also are 
trolled.” 

In its News Bulletin to: members. 
the association said its board of di- 
rectors had voted “preponderantly” 


decon- 


in favor of opposing decontrol ot 
raw materials unless similar action 
were taken on leather and shoes. 
On March 26, the Association sent 
a wire to Ellis G. Arnall. director of 
the Office of Price Stabilization. stat- 
ing its approval of OPS’ contem- 
plated action to remove only hide 
and skin price curbs. The wire read: 
“By official volte of our board of di- 
rectors, this association expresses 
y strong disapproval of and opposition 
Pto any action on the part of your 
Fagency which would decontrol hides 
Sand skins unless and until leather and 
shoes also are decontrolled. 

“While we recognize that price 
ceilings on hides and skins at the 
moment are meaningless, leather and 
shoes also are selling below ceilings. 
and we feel strongly that all levels 
of the hide, leather and shoe indus- 
trv should be considered jointly by 
you and that no action should be 
taken to decontrol a part of such a 

without 


closely integrated industry 


decontrol action at all levels.” 


Regulation Scrapped 

A top Office of Price Stabilization 
official, meanwhile, reported that a 
decision on hide and skin price ceil- 
ing suspension Was in process, 

He explained that a proposed regu- 
lation, ending weight splitting re- 
quirements for hide men, has been 
scrapped, because suspension was im- 
minent. 

In addition. the association joined 
with three other groups in a telegram 
asking official OPS industry advisory 
committees be convened before a final 
decision is reat hed. 

The second telegram was signed 
by: Tanners’ Council of America. Irv- 
ing R. Glass, executive vice-president: 
National Shoe Manufacturers Asso- 
ciation, W. W. Stephenson, executive 
vice-president; National Shoe Re- 
tailers Association, Lo Eo Langston, 
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executive National 
Association of Shoe Chain Stores. 
kdward Atkins. executive secretary. 

\ reply came from D. C. Eberhart. 
secretary of the OPS study commit- 
tee on the relaxation of controls, stat- 
ing: “You may be assured that any 
suspension by this 
committee will form part of an. or- 
derly program and will not be made 


vice-president. 


recommended 


pre ipitously.” 

To a reporter, Eberhart said that 
the question of industry advisory 
committee meetings is up to the OPS 
commodity — division. The OPS 
leather division is headed by Dick- 
son Stauffer. Stauffer, queried about 
the matter on March 31, said he had 
heard of such a telegram. and wanted 
to look into the matter. 

Government observers felt that 
OPS will ignore the plea for a meet- 
ing to talk over hide and skin price 
ceiling suspension. Top officials be- 
lieve that they would get into nothing 
but complic ations if they let users 
of products air their views before 
taking action on the ceilings over the 
products. 


UNITED SHOE WAGE 
BOOST APPROVED 

Close to 3.000 employes at the 
Beverly plant of United Shoe Ma- 
chinery Corp. have received a wage 
increase of 3.6 percent, company ofh- 
cials announced this week. The in- 
crease has already been approved by 
the Wage Stabilization Board. 

New pay rates closely follow the 
pattern of earlier increases approved 
for emploves of General Electric Co. 
in Lynn. Mass.. and Sylvania Electric 
Products Co. at Danvers. 
granted 2.347 pro- 
duction and maintenance employes 
and O35 « lerical workers at the l SMC 
Beverly plant is effective as of Dec. 
21. 1951-—date of United’s applica- 
tion to the WSB for approval of the 


new wage rate. 


The increase 


Cyanamid Will Consolidate 
Leather Laboratory 
American Cyanamid Co. has an- 
nounced it will open a new labora- 
tory in Chieago devoted to the study 
and application of leather chemicals. 


The new laboratory, due to open 
around May 1. will be headed by 
Frank A. Edmonds. 

The company will also discontinue 
operations of leather chemicals ap- 
plication facilities at its Stamford, 
Conn., laboratories. 
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HIDE AND SKIN 
EXPORT CONTROLS OFF 


OIT Warns Of Danger Of 
Heavy Exports 


The American’ hide industry is 
warned today that: a sharp step-up in 
exports of hides and skins, leading 
to a tight supply situation, could 
bring a speedy return of export con- 
trols. 

The warning was carried in a Gov- 
ernment announcement over — the 
weekend that hides and skins will be 
on “open end” licensing — starting 
April 1, for export purposes. 


Strict Controls 

For the past year or more, hides 
and skins have been under strict ex- 
port controls, although the three- 
month quota for export was raised 
from 60,000 cattlehides to 250,000 
in the first three months of this year. 

The Office of International Trade 
of the Commerce Department, mak- 
ing the announcement, warned that 
licenses on exports still will be re- 
quired for reasons of national se- 
curity, and to protect domestic sup- 
plies. An OIT spokesman said that 
“security” means to prevent hides 
and skins going to Soviet-dominated 
areas. 


Must Protect Supplies 

He added that protection of do- 
mestic supplies means that the con- 
trols would be slapped back on in 
the event of sharp increases in ex- 
ports leading to tight supply condi- 
tions at home. 

Both light and heavy cattle hides 
are covered by the relaxation, the 
announcement of which came in the 
following words: 


Give Date 

“Beginning April 1, export quota 
restrictions will be removed from wet 
cattle hides and wet and dry calf 
and kip skins, the Office of Inter- 
national Trade, U. S. Department of 
Commerce announced today. 

“Exports of these commodities. in- 
cluding cattle hide parts, are placed 
on ‘open end’ licensing for the second 
quarter of 1952. but individual ex- 
port licenses issued by the OIT will 
still be required for security reasons 
aml to protect domestic supplies. 

“An improved supply-demand sit- 
uation has enabled OIT to discon- 
tinue the quota restriction.” 
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SHOE OUTPUT DROPS 
7.3% IN 1ST QUARTER 


Council Says Present Rate 
Improved 


Shoe production in the first quar- 
ter 1952 will approximate 126,106.- 
000 pairs, a decline of 7.3. percent 
from the 136.295.000 pairs produced 
in the same peried last year and six 
percent below the 134,224,000. pairs 
turned out in the first quarter 1950, 
the Tanners’ Council estimates. 

Despite the decline in combined 
civilian and = military production 
from first quarter figures of both 
1951 and 1950, production to date 
this vear is showing a “substantial 
degree of recovery, espe ially if ad- 
justment is made for military foot- 
wear” over the last three quarters of 
1951. the Council points out. 

\ breakdown of civilian and mil- 
itary shoe figures indicates that 
‘ivilian shoe production in the first 
quarter 1952 was about 20 million 
pairs greater than quarterly produc- 
tion in the previous three quarters. 


Civilian Figures 


Civilian production in’ the first 
quarter 1952 totaled some 124.4 mil- 
lion pairs with military contracts 
accounting for another 1.4 million 
pairs. This compares with civilian 
output of 102.2 million in the fourth 
1951. 106.3) million in’ the 


quarter 
million in’ the 


third quarter, 107.8 


second quarter, 153.5 million in’ the 
3.7 million in 


) 

first quarter. and 13 
the first quarter of 195 
Military output was 
the fourth quarter 1951. 5.6 million 


y 
0 
3.7 million in 
in the third. 7.7 million in the see- 
ond, 3.0 million in the first. and 0.5 
million in the first quarter 1950. 

In its monthly estimates. the Coun- 
cil placed Feb. output at £1.300.000 
pairs and March at approximately 
13.500.000 pairs. Feb. figures are 
about 4.6 percent below the same 
month of L951 while the March es- 
timate is 7.6 percent below March a 
vear ago, 

Curtailment in Feb. production was 
evident in all types of shoes except 
vouths’ and boys’ which ran an es- 
20) percent over Keb. 195] 
Feb. L951 output as a whole 
percent below that of Fel 


timated 
figures. 
was 2.7 
1950. 
Track sources were leok ny for 
substantial increase in’ production 
for April 
1952. However. there is con 


hether the 39,600 


figures is compared lo 
Vare h 
side rab 


QOO rate set in April last vear can 


doubt w 
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he equalled, particularly as military 
procurement was in fairly high gear 
at that time. 
Following are comparative produe- 
tion figures for Feb, 1952-1951: 
Est. Feb. Feb. 
(ooo omitted) 1952 1951 
Men's shoe &. 700 9,371 
1.390 1,156 


19.830 20,154 


Proclaim St. Louis Shoe 


Week April 27 
Mayor Joseph M. Darst of St. 


Louis has proclaimed the week of 
April 27 as “St. Louis Shoe Week” 
in conjunction with the Sixth An- 
nual Fall Showing of the St. Louis 
Shoe Manufacturers Association on 
April 27-30, according to Ray Kohn. 
president of the Association. 

Plans have been completed for the 
show and a record number of ex- 
hibitors at leading hotels is expected. 
Manufacturers feel the coming show 
will prove the most active buying 
event vet staged. 

Louis J. Schaefer. head of the Nat- 
uralizer Division of Brown Shoe Co. 
and chairman of the Association’s 
entertainment committee, reports that 
Evelyn Knight and Jean Carroll, top 
flight radio and TV entertainers. will 
headline the entertainment at the 
heefsteak banquet. The banquet will 
he held Tuesday evening. April 29, 
at the Hotel Jefferson, 


Canadian Shoe Fair To 
Open October 12 


The Canadian Shoe & Leather Fait 
will be held during the week begin- 
ning Oct. 12 at the Royal York Hotel. 
Toronto. Ont. according to mem- 
bers of the Shoe & Leather Council. 
The Council met in Montreal recently. 

Distinguishing features of the com- 
ing show will include open booth 
displays rather than use of hotel 
show rooms. Displays will continue 
throughout the five days of the Fair. 
In addition. a Fashion Show will be 
staged throughout the week. 

Business meetings will be held on 
the first day only and other main 
functions will take place during the 
first three days. Arthur Sutherland. 
vice president of Blachford Shoe Co.. 
Ltd... Toronto. has been named chair- 
man of the convention committee. 
Fred Payne. executive vice president 
of the Canadian Shoe Retailers Asso- 
ciation, has been appointed full-time 


convention manager 
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DISTRESS CONTRACT 
HEARINGS ON APRIL 17 


Government To Hold Panel 
For Shoemen 


The Surplus Manpower Committee 
has announced it will hold a panel 
hearing April 17 in Washington on 
the much-discussed question — of 
whether to grant shoe manufacturers 
in “critical” areas preference on mili- 
tary and other Government shoe con- 
tracts, 

Industry executives desiring to 
present statements at the meeting are 
required to notify the Committee sec- 
retary of their intention by April 14. 

The Committee recently announced 
that any aid given shoe manufac- 
turers in the form of negotiated con- 
tracts should be on an industrywide 
basis rather than in individual areas. 
Committee members argued that pref- 
erential contracts given to one part 
of the industry would have major 
repercussions throughout the entire 
industry. 

Committee members will hear testi- 
mony from manufacturers and others 
on the extent of labor surpluses in 
various shoe centers. facilities avail- 
able for handling Government shoe 
contracts, and procedure for award- 
ing preferential contracts within the 
shoe industry. 

Among industry leaders expected to 
attend the meeting is a group of shoe 
executives already designated — by 
Governor Paul A. Dever of Massa- 
chusetts to help channel Government 
contracts into distressed state shoe 
and textile centers. 





POLITICS OUT 

Although various other labor 
organizations in New Hampshire 
lined up behind President Truman 
in the recent and widely-publicized 
presidential primary election held 
March 11 in that state, the New 
Hampshire Shoe Workers’ Union 
of Manchester, an independent, 
announced that it was withdraw- 
ing from the United Labor Com- 
mittee of New Hampshire. The 
Committee had supported Truman 
in his unsuccessful stand against 
Sen. Estes Kefauver of Tennessee. 

Spokesmen for the Shoe Work- 
ers’ Union said the withdrawal 
aclion was not due to any inter- 
union friction but because “our 
boys aren't too political-minded 
and don't care to get mixed up in 


























DIAMOND ALKALI 
OFFERS NEW SERVICE 


Completion of three major moves 
in a long-range program of modern- 
ization and rehabilitation has resulted 
in increased operating — efficiency, 
greater production and better serv- 
ice to customers at the Martin Dennis 
Division of Diamond Alkali Co.. lead- 
ing maker of chromium chemicals 
and special-purpose leather tanning 
compounds for the leather industry. 

The company has announced cul- 
mination of a four-year plan which 
included rehabilitation and modern- 
ization of its Kearny, N. J. plant. 
centralization of the division’s man- 
ufacturing activities at the Kearny 
plant and closing of the Newark 
plant. and transfer of the leather 
laboratory and equipment to Dia- 
mond’s new Technical Center at 
Painesville, O. 

Step one—thorough modernization 

was a complete “overhaul” of bi- 
chromate of soda production facili- 
ties at Kearny, with substantial ad- 
ditions of new equipment, as well as 
replacements. 

Step two meant the actual transfer 


of “Tanolin” production from New- 
ark to Kearny. This oldest and most 
favorably known one-bath chrome 
tan, introduced years ago by Martin 
Dennis, uses bichromate of soda, 


produced at Kearny, as a key raw 
material, To carry out this step, a 
completely new “Tanolin” manufac- 
turing unit was built at Kearny. 

Step three called for the laboratory 
move. With the leather laboratory 
now located in Diamond’s large new 
Technical Center, it can take advan- 
tage of all the benefits of new and 
improved research and development 
equipment and facilities recently in- 
stalled there. 

Important phases of leather manu- 
facture and processing will be carried 
out, on pilot plant scale, in the new 
laboratory. A splitting machine has 
been installed to carry out  strato- 
graphic analysis of leather the most 
modern approat h to this complex 
problem. 

George J. Martin, who supervises 
Diamond’s sales to the leather indus- 
try. explains the “service” features 
of the modernization program like 
this: 

“Outstanding from the leather in- 
dustry’s standpoint will be the very 
noticeable increase in sales service, 
which comes as a planned result of 
the modernization program. As an 
operating division of Diamond, Mar- 
tin Dennis assumes even greater re- 
sponsibility as a raw material supplier 
in keeping abreast of technological 
advances and establishing proper 
and efficient use of all our products 
for the leather industry.” 


Kamborian Sees Brazil As 
Growing Market 


The South American country of 
Brazil will offer a steadily growing 
market for American shoe market. 
according to Jacob S. Kamborian, 
president of International Shoe Ma- 
chine Corp. of Cambridge, Mass. 
Kamborian has just returned from 
a six-weeks’ trip to South America 
where he visited dozens of shoe fac- 
tories in Brazil and Argentina. 

“Brazil's steadily growing demand 
for shoes will not be met for years 
unless factories there modernize,” 
the ISMC head declared. “The labor 
supply is adequate and, without any 
change in the number of workers, 
there could be substantial produc- 
tion increases with the aid of better 
machinery.” 

Kamborian said he saw only two 
shoe plants in Brazil operating with 
modern shoe machinery and “on 
what would be called an efficient basis 
by U.S. standards.” One of the two 
modernized plants is U. 5. owned. 

To help supply needed machinery, 
International Shoe Machine Corp. is 
now in the process of establishing a 
subsidiary in Brazil. Other foreign 
affiliates of ISMC are Ralphs- 
Kamborian of England, Bertrand- 
Kamborian of France and Albhorn- 
Kamborian of Germany. 





Some of the more outstanding developments in Diamond 
{kali Co.s modernization program are illustrated in the 
four photographs above. Upper left, experimental drums 
and paddles, shown in operation at the leather laboratory 
in the Diamond Technical Center, enable technicians to 
duplicate important phases of leather manufacture and 
processing. Upper right, a splitting machine in the labora- 
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tory is used in the stratographic analysis of leather. Lower 
left, a kiln operation in producing bichromate of soda at 
Kearny. Some of the enclosed collection equipment ts 
visible overhead. Lower right, “Tanolin,” famed one-bath 
chrome tan developed by Martin Dennis years ago, ts now 


made in completely new equipment. 
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BRITISH LEATHER CRAFTSMANSHIP AT ITS BEST 











Two fine examples of British craftsmanship in leather 
are this novel clock face in smooth hide (left) and pigskin 
writing case. Both are among the many outstanding neu 
ideas and designs in leather to be exhibited to overseas 
buyers at the 1952 British Industries Fair (Earls Court 
and Olympia, London, and Castle Bromwich, Birming- 


ham) from May 5-16. Britain’s leather goods industry, 
composed mainly of small family concerns, is currently 
engaged in a concerted drive to recapture lost markets and 
develop new ones. Other leather products include luggage, 
handbags, notecases, wallets, saddlery and harness and 
novelty items. Emphasis today is on items for export. 





THE EFFICIENCY FACTOR 


ha 


( CROMPTON 
{ RICHMOND 
/ COMPANY 
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FACTORS 


and distribution. 





cash — continuously ... 


Crompton Factoring is to business growth what the division of 


wm labor is to more efficient industry. 


This seasoned service specializes in converting receivables into 


and thawing out assets tied up in sales 


Crompton backs up men and machines with more working dollars 


— for greater cohesion. Your own equity capital becomes more productive. You 


can turn out the goods more efficiently — for the needs of the market. 


This service assures a perennial plus in working capital that is actually a com- 


petitive edge. That is why Crompton is doing a bigger job all the time. 


4 Cc ¢ - 
Te Reman Khe 


CROMPTON-RICHMOND CoO.,, INC. 


1071 Avenue of the Americas, New York 18, N. Y. 
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SHOEMEN BLAMED FOR 
LOW HIDE CEILINGS 


Senate Committee Publishes 
Testimony 


The shoe manufacturing industry 
stands accused today of influencing 
Oflice of Price Stabilization policy on 
price ceilings over hides and skins. 

C. B. Heinemann, president of the 
National Independent Meat Packers 
Association, told the Senate Banking 
and Currency Committee: “It is a 
notorious fact that the shoe people 
were called into” conference when 
hides were under consideration and 
that they were in part’ responsible 
for the outrageous low prices on 
® hides. 

“The large soap 
were also called and recommended 
the very low prices on inedible ani- 
mal fats and oils. We feel that the 
unfair ceiling on tallow has been a 
d.rect factor in holding back meat 
production and = forcing down the 
price of livestock on the public mar- 
kels, 

The second rollback in hide prices. 
le added. “presumably represented 
‘the shoe industry's idea.” 

The testimony of Heinemann was 
published this week by the commit- 
tee. which has concluded hearings 
on extension of the Defense Produc- 
tion Act for another year. 

Another witness. John K. Minnoch. 
executive director of the National 
Hide Assor iation. Was asked spec ifi- 
cally if he agreed with Heinemann 
The question came from Senator 
Allen J. Frear, D.. Delaware. 

Minnoch replied, “We have con- 
stantly brought to the attention of 
the people in OPS that there is in- 
suficient small dealer representation 
consultantwise or committeewise: and 
also the fact that too frequently in 
our industry, the shoe industry and 





manufacturers 


tanning segments of that) industry 
have more or less helped shape our 
program. | believe they have too 
much to say about running our busi- 
ness.” 

Minnoch asked for the end of 
record-keeping by hide — dealers. 
which is an OPS requirement, and 
the scrapping of price ceilings over 
hides and skins. He was critical of 
the OPS. 

Minnoch said hide and skin prices 
are half what they were a year ago. 
quoting from the Chicago Daily Hide 
and Tallow Bulletin to furnish the 
facts. He added: “The consumer did 
not get the benefit of that hide price 
reduction.” 
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Most of Minnoch’s statements were 
in answer to questions from Senators 
Frear and Andrew F. Schoeppel. R.. 
Kansas. Senator Frear 
what part of the cost of a pair of 
shoes is leather. 


wondered 


Minnoch gave as a “rough esti- 
mate” the figure “about 45 percent.” 

Senator Frear said: “Even at 45 
percent. if that is cut in half, it 
should reduce the price by 22 percent 
or 20 percent, or some round figure, 
and | understand you say the maxi- 
mum reduction was seven percent at 
the wholesale level. [ assume when 
you go to OPS for relief. they give 
you reasons for such things?” 

Minnoch replied that OPS comes 
up with “charts and cycles and 
graphs” which can tell any story “if 
you want to juggle them right.” 

The hide industry has a “gripe” 
about an industry advisory committee 
cailod a few months ago. to study a 
possible rollback in hide 
prices, said Minnoch, 


SEC ond 


“At our last) industry advisory 
meeting these present agreed unani- 
mously to do one thing. and they 
(OPS) did just the opposite.” 

Senator Frear asked) why. and 
Minnoch said: 

“| feel the thing was cut and dricd 
before the committee met. That was 
my real feeling of the situation. The 
action came perhaps too soon after 
in’ industry advisory meeting — to 
gather information in such a short 


time that was of such import.” 


Eaton To Open Factory in 
Maine 


Charles A. Eaton Co. of Brockton. 
Mass.. will manufacture men’s work 
shoes in an oceupied factory located 
in Richmond. Me.. the Maine Devel- 
opment Commission announced this 
week. The company. which makes 
men dress shoes in its Brockton plant. 
was offered the Richmond factory 
by local citizens. 

Operations are expected to begin 
shortly with some 75 workers em- 
ployed at the outset. 


Pratt To Open Finishing 
Course 


Pratt Institute School of Leather 
and Tanning Technology announces 
it will open a short term course of 
three weeks duration on Finishing 
beginning on April 22. Leclures and 
demonstrations on special subjects 
by various industry executives will 
highlight the meetings. 
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MILITARY 
BIDS AND AWARDS 





Flat Leather Belting 

April 7, 1952—QM-30-280-52- 
1256 covering invitation to bid on the 
following items of flat leather belt- 
ing: 1.990 feet, vegetable tanned. No. 
1. Ply 1.” thickness. width 2”: 1.920 
feet vegetable tanned, No. 1, ply. 
15/04” thickness, 4’ width: 3.250 
feet. vegetable tanned, No. 2. ply 
9/16” thickness. 6” width. Applica- 
ble specification is KK-B-20lb. dated 
November 18. 1946 and Amendment 
No. | dated March 30, 1949. Deliv- 
eries during May and June with 
acceleration desired. 


Welding Gauntlets 
April 7, 1952—Invitation No. 
52-5969 issued by Headquarters Air 
Materiel Command. Dayton. O.. cov- 
‘ring bids on 15.168 pairs welding 
gauntlets. Specifications KK-G-470 
as amended May 16. 1950. ehrome 

tanned horsehide or cowhide. 


Firemen’s Boots 
April 17. 1952—OM-30-280-52- 
379 2.080 pr. boots. rubber. fire- 
men. size 5: LOO , overseas pack: 
must be delivered to San Francisco 
Port of Embarkation by May 31. 
1952: opening. New York. 1 p.m.: 
this procurement for the regular 


Army. 


Barbed Wire Gauntlets 
April 24, 1952—()M-11-009-52- 
1234 covering invitation to bid on 
539.040 pairs Barbed Wire Gauntlets. 
specification = MIL-G-2122, — dated 
March 29, 1950, Opening at Chicago 


Quartermaster. LO a.m, 


Leather Gloves 

April 25. 1952—t)M_ 11-009-52- 
1145 covering invitation to bid on 
135.100 pairs Heavy Leather Gloves. 
Specification MIL-G-2366\. dated 
Dec. LL. 1951. Opening at Chicago 
QJuartermaster at LO a.m. with vari- 
ous delivery dates starting in Sept. 

Women’s Overshoes 

April 1, 1952—QM-30-260-52- 
1435 covering invitation to bid on 
1.560 pairs women’s overshoes. rub- 
ber. high-laced fastening. Bids will 
be opened at New York Quartermas- 
ter, 5:00 p.m... Mav 1. For the U.S. 
Ain Force. 


Men’s Rubber Overshoes 

May 2, 1952 — QM-30-280-52- 
1436 covering invitation to bid on 
174.682) pairs Men's Rubber Over- 
High 5-buckle. specification 


shoes. 
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MIL-0-836 dated July 29, 1949. Five 
items of domestic pack and five items 
of overseas pack. Opening at N. Y. 
Quartermaster at 11 a.m. Equal de- 
liveries during Aug., Sept. and Oct. 


OPEN LEATHER BIDS 


Nineteen leather firms submitted 
bids at the opening of Army Invita- 
tion No. QM-30-280-52-1202, calling 
for three le ather items. The low bid- 
ders on each of the three items fol- 


low: 
Item 1—-1.500 skins black tooling 
calfskin leather A. C. Lawrence 


Peabody, Mass., at 5-k 
15 days ac ceptance, 


Leather Co.. 
per square foot: 
net. 

Item 2 2.200 fronts. cream 
horsehide leather. heavy weight 
A. L. Gebhardt Co.. Milwaukee. Wis.. 
at 3414c per square foot (39,000 
square feet available), 15 days ac- 
ceptance, net. 

Item 3—1.620 backs, russet strap 
leather Geo. Moser Leather Co.. 
New Albany. Ind. 59.7¢ per square 
foot; 15 days acceptance, 24; in 30 


days. 
OPEN LEATHER BIDS 


Low bidders at the opening of 
(QM-30-280-52-1202 covering various 
leathe ‘r items were revealed Mi arch 24 


at the New York Quartermaster Pro- 


curement Office as follows: A. C. 
Lawrence Leather Co.. Peabody. 
Mass.. Item 1, black calfskin tooling 
leather: A. L. Gebhardt Co.. Milwau 
kee, Wis.. Item 2. cream horsehid 
leather, and Item 3, russet strap 
leather. 


AWARD COMBAT BOOTS 


La Crosse Rubber Mills. La Crosse. 
Wis.. has been awarded contract for 
2.120 pairs rubber insulated, combat 
boots. The award was on ()M-30- 
260-52-NEG-79 with a dollar value 
of $53,000. 


Mrs. Fryman Resigns From 
I. Miller 


Mrs. Betty Walters Fryman has re- 
signed from I. Miller & Sons, where 
she has been director of national pub- 
licity, both newspaper and magazine. 
since 1950.) Mrs. Fryman’s duties 
with the included 
handling promotional projects such 
and dealer 


company — also 


as educational booklets 
aids, as well as writing fashion and 
general publicity copy. 

Prior to her affiliation with the 
New York shoe manufacturer she has 
been a teacher of English, Speech and 
Dramatics in Pittsburgh, Pa. Het 
business experience also included the 
Joseph Horne Company in Pittsburgh. 





"210" Banquet Maestro | 








treasurer of 
Viddleboro, 


Vass.. who has been named chairman 


Robert Goldstein, 
Plymouth Shoe Co.. 


of the Entertainment Committee for 
the 20th Banquet and Entertainment 
of The 210 
Tuesday evening, May 13, at the 


Waldor}-Astoria in New York. 


Issocitates to be held 





NOW?! 


cement, 


Use this Wedge Heel & Sole Cementer 
... great saving in labor cost... 


eres at saving in e xpe nsive neoprene 


fo coment Foam Crepe Soles 
with or without heel attached— 









MASS 


BOSTON MACHINE WORKS (0 





Dallas, Texas 


Johnson City, N. Y. 





‘Whitman, Mass. 


Cincinnati, 


BRANCH OFFICES: 
Columbus, Ohio Chicago, Ill. 


Ohio Milwaukee, Wis. 


Kitchener, Ont. 
St. Louis, Mo. 


South River, N. J. 
Los Angeles, Cal. 
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Every Hazardous, 
unwanted tack can be 
electronically located... 


No more overlooked tacks due to “hit or miss” hand 
searching! No more scratches and cuts for the oper- 
ator! You can be assured that shoes will leave the 
factory free from misplaced side lasting staples, 
insole and toe lasting tacks. 


What it is. The Tack Detector is a compactly de- 
signed, portable machine utilizing heavy duty elec- 
tronic tubes and parts for long and uninterrupted 
service. Placed on a convenient bench, shoes may 
be inspected without removal from the rack by 
means of the probe or wand which is connected to 
the machine by a light and flexible cable. 








with the UAC 


TACK-DETECTOR 


MODEL A 





when wand contacts metal objects. Search is rapid 
as over-all contact of the insole can be made on 
one entry and removal. 


High production . . . Low maintenance. Depend- 
ing on factory conditions, production will vary from 
approximately 6000 pairs daily where the operator 
merely searches the shoes to approximately 2000 
pairs where search and removal are performed 
by one operator. Maintenance costs are low. 


For complete details call the nearest United 
Branch Office. 


Howed Moriiy sigadl cami, UNITED SHOE MACHINERY CORPORATION 


BOSTON, MASSACHUSETTS 
LEATHER and SHOES 
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LEATHER SALES SLOWER 
AS HIDE MARKET WEAKENS 


Tanners Report Little Interest As Prices Wobble 
Again 


Seasonal slowdown adds to mar- 
ket lethargy. Not enough business 
in sole and side upper leathers 
to establish price trend. Calf and 
kip continue steady. 


Sole Unsteady 

Renewed weakness in heavy hide 
prices, generally attributed to buying 
apathy on part of sole leather tan- 
ners, serves to slow down sole leather 
sales in Boston even further. Tan- 
ners say there was little enough busi- 
ness before the hide market break: 
now buyers have again withdrawn 
from the sole leather market waiting 
to see where prices will settle. 

Result is recent prices do not mean 
much. There hasnt) been enough 
new buying to indicate where next 
price levels will be. However. it ap- 
pears that most recent levels will be 
hard to get. Before latest hide price 
break. tanners were generally get- 
ting 48e and down for LO iron and 
up bends, 54-56c for 9°10 irons se- 
lected. 62¢ and down for 8 9 irons, 
and 70c for below 8 irons. New 
prices are anybody's guess. 

Sole leather tanners of Philadel- 
phia find things quiet. Findings slow 
for a considerable period of time. 
but in the last week factory bends 
have taken a drop. Price quotations 
were not available. The best that 
they would say was that prices are 
definitely weak. 


Sole Offal Unsettled 

Only bellies show any signs of 
steadiness in Boston sole leather of- 
fal market. 
been fairly active for both cows and 
steers, tanners are still able to get 
between 22-24¢ although fewer sales 
heard at higher level. 

Other sole offal selections are un- 
steady with no definite prices quoted 
this week. Tanners are willing to 
talk business but there are not enough 
buyers around to indicate any price 
level. If hide market stiffens shortly, 
prices on leather market may also 
stabilize. Meantime all is confusion 
with shoulders, heads and shanks. 


Because demand has 


Sheep Unchanged 
Boston sheep leather market con- 
tinues about the same. This is off- 
season and business has not been 
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brisk. There is considerable price 
resistance still evident but tanners 
say they cannot do much about this 
as long as pickle skin situation re- 
mains uncompromising. Weakening 
of domestic hide market only serves 
to intensify price pressures on sheep 
leathers. 

Best new business generally from 
Southwest cowboy boot manufactur- 
ers—-by now an important standby 
of sheep market. Boot linings un- 
changed in price: range generally 
between 19-28 with best volume at 
24-25c. Shoe linings around 16-21e: 
better business at 20e and down. 
Chrome not too active at 29¢ and 
below. Colored vegetable linings fair 
at 25-26c. 

Garment suede continues to do 
about best business on sheep market. 
Fanners still get 29¢ and down for 
high colors. Interest remains high. 
Sheep grains slow. Not enough busi- 


ness to peg prices. 


Calf Moderate 

Boston calf leather tanners say 
their business better than expected 
at this time. Surprising strength of 
calfskin) market reflected in calf 
leather market where prices remain 
steady and sales continue moderately 
active. Unlike most other leathers, 
calf seems to be experiencing renewed 
interest. More and more shoe manu- 
facturers have returned to calf as 
they realize that prices are now within 
their range. 

Women’s weight smooth calf most 
wanted. Sales generally at 80c and 
down for B grades.  C grades at 
65-70c, D at 58-63e, and X grade at 
13-53c, according to list of one lead- 
ing tanner. Of course, best interest 
at 60; and below. Leading colors are 
black, brown, blue, green ard red. 

Better grade men’s smooth calf 
wanted and not too much around. 
Prices still around 97e¢ and down. 
Interest slower in medium and lower 
grades which sell between 50-70c. 
Suede fair with Bucko doing well at 
&5c and down. Black and blue calf 
suede moves best at 85¢ and down. 


' Sides Slacken 
Boston side upper leather market 


slows down perceptibly under de- 
pressing effect of unsteady hide mar- 
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KID LININGS 


SURPASS LEATHER COMPANY 
_9th and Westmoreland Sts., Philadelphia 40, Pa. 








STORMWELT 


“WEATHERSTRIPS” YOUR SHOES 


KK 


HOLDS THEM IN SHAPE 


ADDS CUSTOM STYLING SS 
All-Leather STORMWELT is Made Exclusively by 


BARBOUR WELTING COMPANY 


BROCKTON 68 * MASSACHUSETTS 





KORN LEATHER COMPANY 


TANNERS OF 
Splits 
FOR EVERY PURPOSE 
Side Leather 


MEN'S AND WOMEN'S 
IN THE POPULAR PRICED RANGE 


PEABODY, MASS., U. S. A. 
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ket. Tanners not too optimistic this 
week as leather buyers either drop 
out of the market or put on more 
pressure for immediate bargains. 
here is little if any buying ahead. 
Shoe manufacturers are interested 
only when they need the leather and 
after considerable shopping around. 

Not too much point in quoting 
side leather prices this week. Market 
apparently seeking new levels again 
and not enough buying to indicate 
them. Kip is one of few selections 
to hold fairly steady along with kip- 
skin market. Tanners still get 52-54e 
for heavyweight combination tanned 
kips. better grades. Lesser grades 
having more trouble. Sides are all 
over the lot with tanners having 
trouble holding prices in high 30's. 


Splits Uncertain 

Not much change in Boston splits 
market although tanners report gen- 
eral slowdown concurrent with hide 
market weakening. About the only 
encouraging part of splits market re- 
mains as usual in heavy suede splits 
which still manage to move fairly 
well at fairly steady prices. Most 
sales reported around 43-45c. Black, 
blue and brown wanted. 

Light suede splits much less active 
with sales reported around 36-37¢ 
and down. Colors bring another cent 
higher. Linings quiet at 15e and up. 
Work shoe slow at 27¢ and down. 
Gussets drag. 


Belting Leather Dull 

Belting leather tanners of Phila- 
delphia report activity has more or 
less died down in the rough leather 
industry. Curriers have not done 
any heavy buying so that their in- 
creased business hasn't reflected back 
in any great degree, at least locally. 
Tanners say that the picture is such 
that business can be compared to the 
situation in the Fall—everything is 
just down in the doldrums again. 
Tanners will not quote prices, saying 
that they are again too unstable. 

Curriers are finding activity still 
fairly satisfactory. Business does not 
appear to have died down, and re- 
mains at the same level of activity 
reached a few weeks ago. However, 
the demand is no longer concen- 
trated on the light weights. There is 
a definite spread, and some report 
that not heavier weights are outsell- 
ing the others. 

AVERAGE CURRIED LEATHER PRICES 


Curried Belting Best Selec No. 2 No. 3 
Butt Bends 1.22-1.35 1.18-1.30 1.14-1.20 
Centers 12” 1.51-1.62 1.39-1.57 1.26-1.35 
Centers 24”-2s8” 1.45-1.58 1.39-1.53 1.30 

>e 1.39-1.52 1.34-1.47 1.29-1.30 





1.12-1.28 1.08-1.23 1.01-1.08 

des 1.04-1.20 1.00-1.16 .94-1.00 

ms to be added: Heavy minus 5c-10c 

Heavy minus 2¢ to plus 5c; Light plus 
Extra Light plus 25e¢ 
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hid Weak 

Kid leather 
phia find the picture not promising. 
Goatskins have dropped and in turn, 
finished 


tanners of Philadel- 


buvers expect 
leather to drop. 
reluctant. to 


absolutely 


prices ol 
However. just as 


lanners are buy more 


than essential on a de- 


clining market. 
tomers feel the same way. 


their potential cus- 
No one 
wants to do business on a weak mar- 
ket: fear bottom not. vet 
Calf a real threat, cutting in where 


it was never a problem before. Some 


reat hed. 


sales made, but nothing satisfactory. 


Suede is starting up in black. No 
more white being processed, but in 
some demand this past week. — In 
glazed. colors for Fall “fell flat on 
their Aside from a= dark 
green. some browns and dark blue, 


High col- 


face.” 
no interest ip other colors, 
ors have died down. 
Slipper still going along slowly. 
Cowboy men have been doing some 
buying of the slipper weights. Lin- 
ings rather good, However. sheep Is 
still quite stiff competition. Nothing 
new has been reported in crushed o1 
reluctant to 
Some lists have been 
revised downwards. but even then. 
tanners do not always. stick to the 
Most sales are made in the 
few of the 


satin mats. Tanners are 


discuss prices. 


prices. 
lower with very 


high priced leathers in demand. 


ranges, 


Average Prices Quoted 
In Philadelphia 
Suede 32c-92¢ 
Linings 30c¢-60¢ 
Glazed 306-90 
Satin mats 69¢-81.20 
Slipper 306-00 


Crushed 35¢-80 


Glove Leathers Troubled 


Firm orders for either gloves or 
leather still lacking in this County. 
Some larger buyers are exploring the 
market pricewise but seem to have 
no intention of placing business until 
much later Some last 
minute Easter buving especially in 
Whites. 

Enelish doeskins dropped 
from 42c¢ to 35e for the most popular 
gerade. However, English glove mak- 
ers are offering doeskin gloves at 


in the year. 


have 


prices below our produc tion costs, 
Lower raw skin prices in Capes and 
Cabrettas have not been reflected in 
leather prices. Tanners say the qual- 
itv of raw stock arriving in this coun- 
try is so poor that it is difficult to 
break even at present scales. This 
complaint is general. Pre-war stand- 
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ards have been abandoned by foreign 
shippers. 


Garment Leather Firms 
Buying in anticipation of a revival 
in leather garment business for fall 












channel well. 


ments to 


lasting shoe. 


_— 


this market 
in recent 
f gar- 


and winter has given 


some degree of buoyancy 
weeks. Suede and grain ty yn s 
ment leather bought at levels to per- 
mit attractive prices on finished gar- 


the Tanners 


ments to 


consumed 





Solid and firm tannage, but mellow enough to 


Uniform natural light color. 
Closely sanded flesh side. 

Consistently well-trimmed and uniform weight. 
Meeting all chemical 
and physical require- 


make a 
comfortable and long 
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LOEWENGART AND COMPANY 
315 FIFTH AVENUE * NEW YORK 16, N.Y. 





MANUFACTURERS 


OF 


GAHNA LEATHER §S 





CUTTING, PERFORATING, 
MARKING DIES 








MANUFACTURERS 
Cutting, Perforating, Marking Dies. 
Also Machine Knives. 


DISTRIBUTORS 
Fales Clicking Machines and Seelye 
Beam Die Presses. 


ALSO 
Knox celebrated Ribbon Type Stitch 
Marking. Machines. 


Write, Wire or Phone 


INDEPENDENT DIE & SUPPLY CO. 






¥ ass ociale hs 
NEW ERA DIE Co. 


Red Lion, Pa. at. 
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LaSalle neat Jefferson 


LOUIS 4, MISSOURI 
GRand 2143 


Phone: 

















hooked steady business aggregating 
a fair volume at around unchanged 
prices. In suede garment leather. 
volume buyers have been showing 
continued interest around 28c and 
have made purchases but the bulk 
of sales involving moderate quanti- 
ties has been around 31-32c with up 
to 36c still listed for very top grades. 


Since 1888 


Specialty Leathers 
Side — Horse 
Well known Tannages 


Lao 4, 743883 
ANILETTE 
ROSS-ETTE 


and the popular 


This tag attached te shoes 


uppered with Kleen-ette 


A.H. Ross & Sons (Co 


Chicago 22, Illinois 








WINDRAM 


Oualily 


COMBINING — ELASTICIZING 
PLASTICS 
BACKING CLOTH 


WINDRAM 
MANUFACTURING COMPANY 
Established 1867 
3 Dorchester St., So. Boston, Mass, 
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No change in the price picture ap- 
parent in grain garment leather. Still 
holding around 32-34c and down to 
around 26c for volume business in 
average run productions. 

Regarding horsehide — garment 
leather, some tanners have not been 
pressing for new business, having 
sold well ahead into this month’s 
output, prices steady. Good produc- 
tions still list at 36-37¢ and down 
with usual 2c spread between grades. 
Demand fair, although not so brisk 
as during recent weeks. Average 
price basis quoted around 33-34. 


Work Gloves Slow 

Occasional sales made but demand 
slow. Business passing is on a steady 
basis, sellers still listing top No. 1 
grade LM weight at 15c, No. 2 grade 
at 14c and No. 3 grade at 13c. Regu- 
lar outlets are confining purchases 
to actual requirements, not doing 
anything to increase their inven- 
tories. M weight alone unchanged. 
No. 1 grade l6c, No. 2s 15¢ and 
No. 3s at l4c. Buying of this type 
also is on a “hand-to-mouth” basis. 


Bag, Case and Strap 

Deliveries being made against pre- 
viously booked have com- 
prised activity. New business leaves 
much to be desired. Limited demand 
and usually for top grade leather. 
Lower grades almost neglected. One 
leading seller made a reduction in 
list prices of second grade to a 4e 
discount from the top grade instead 
of 3c less as previously listed but 
new business slow to develop in prac- 
tically all categories. 

Top grade 24% ounce case leather 
is held at 54ce and 3 ounce at 56c, 
little new business. Strap leather 
moving in limited way and top grade 
still receives buyer preference with 
1 ounce natural russet sides listed at 
60e down; 5 ounce 62c and down; 
6 ounce 64c and down, up to 10 ounce 
at 70c and down. B grade is 4c less 
and C grade an additional 2c less. 
Colors quoted at 2c premium over 
regular russet and glazed strap 3c 
higher with B grade 4c less and C 
grade 6c less. 

Little change in tanners’ lists. 
While there were variations in prices 
ranging from 56c down to 5Sle for 
grade A natural russet strap sides 
with B grade 53c and down, lists 
were considered competitive from the 
standpoint of quality factors such as 
finish, trim, method of selection, ete. 
New business was generally being 
sought but sellers found limited 
amount of interest shown with result 
that ex¢ept for occasional sales a 
rather dull situation continues. 


orders 
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TANNING OILS DULL 


Raw Tanning Materials 
Divi Divi, Dom., 48% basis shp’t, bag § 72.00 
Wattle bark, ton 
ccoscccee Nalr Average’ 
‘Merchantable”’ 


$105.00-$106.00 
$100.00. $101.00 


Sumac, 28% leaf $140.00 
Ground $135.00 
Myrobalans, J. 1's $48.00-$50.00 
$40.00 


Crushed $74.00-$76.00 J. 2's 
R s $48.00-$50.00 
guaranteed $65.00-$69 00 
Valonia Beards, 42% guaranteed . .$86.00 
Mangrove Bark, 30° So. Am $53.00-$54.00 
Mangrove Bark, 38% E. African $80.00-$81.00 


Valonia Cups, 30-32¢, 


Tanning Extracts 


Chestnut Extract, Liquid (basis 
25% tannin), f.0.D. piant 


Tank cars ° naeibs ‘é 4.25 
Barrels, c.1 rrr ee Ce Tree wa 
Barrels, 1.c.] oe 5.42 


Chestnut Extract, Powdered (basis 
60% tannin}, f.o.b. plant 


Bags, ¢.i - -- 10.92 
» t.e.2 rae ; ? -. 11.65 
Cutch, solid Borneo, 55% tannin, 
plus duty OS 4, 
Gambier Extract, 25% tannin, 
bbls : 09% .12 
Hemlock Extract, 25% tannin, tk. cars 
f.o.b. works ; 0625 
Bbls. cl 06% 
Oak bark extract, 25% tannin, Ib 
bbis. 6%-6\%, tks 06% 
Quebracho extract 
Solid, ord., basis 63% tannin, c.! 
plus duty 11 31/64 
Solid clar., basis 64% tannin, c.l 12 3/16 
Liquid basis, 35% tannin, bbis 
Ground extract 
Wattle extract, solid, c.l 
(plus duty) So. African 114-.11% 
Wattle extract, solid, c.! 
(plus duty) East African 11%-.11% 
Powdered super spruce, bags, c.! 
05%; I.c.l P 05% 
Spruce extract, tks., f.o.b. wks. . a 01% 
Myrobalan extract, solid, 55% tannin . 10% 


(plus duty) 

Myrobalan extract, powdered, 60% tannin .10%Q 
(plus duty) 

Valonia extract, powdered, 63% tannin 9% 
(plus duty) 


Tanners’ Oils 


Castor oil, No. 1 C.P. drs. Le.l 31 
Sulphonated castor oil, 75° 27 
‘od Oil, Nfid loose basis, gal 1.16 
Cod, sulphonated, pure 25% moisture 15 
Cod, sulphonated, 25% added mineral 13 
Cod, sulphonated, 50% added mineral 12 
Linseed oil tks., c.l. zone 1 . 185 
drums, l.c.1 ~ ? 205 
Neatsfoot, 20 C.F 34 
Neatsfoot, 30 C.T 32 
Neatsfoot, prime drums, c.1 16 
l.e.] . 17 
Neatsfoot, sulphonated, 75° 17 
Olive, denatured, drs. gal * . 2.40 
Waterless Moellon 16 
Artificial Moellon, 25°, moisture 13 
Chamois Moelion, 25°, moisture . 10 
Common degras vend 14% 
Neutral degras cooe ott Brae 
Sulphonated Tallow, 75%, > 12 
Sulphonated Tallow, 50% . ‘ 08 
Sponging compound .............-. 14 
Spe ON... 6.205. kens P « SRe 36 
Sulphonated sperm, 25% moisture . 16's 
Petroleum Oils, 200 seconds visc., tks., 
Jo Se se sebe in cahate 17 
Petroleum Oi!s, 150 seconds visc., tks., 
er eer ines AGcenia wheat 
Petroleum Oils, 100 seconds visc., tks., 
GC. Sec ceisescpeeeessss2seeneseess Sa 





H. SWOBODA & SON, Inc. 


1027 N. Bodine St. Phila., Pa. 
Base Ball and Whip Leather Mfrs. 


SW OTAN 


GARMENT HORSE 
WORK GLOVE HORSE 
(Grain and Splits) 
SPORTING GOODS LEATHER 
SPECIALTIES 
RETAN SOLE LEATHER 
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PACKER HIDE MARKET 
HITS DOWNSLIDE AGAIN 





Falling Prices Inevitable Result Of Slowed Down 
Trading 





Weakness evident in all selec- 
tions. Offerings and sales pick 
up slightly as prices decline 
along the line. 


Big Packers Weaker 


Lack of volume-buying orders, 
and accumulating supplies of big 
packer hides in absence of broad 
trading during the past two or three 
weeks responsible for weaker under- 
tone in hide market. Heavy sole 
leather hides, branded steers and 
branded cows di icult to sell. Larger 
independent packers quick to sense 
trend and sold these selections at 
lower prices. Two of the big four 
packers making sales wherever pos: 
sible at prevailing prices but the 
other two big packers withholding 
offerings of their hides. Reasons for 
holdback not clear except for fact 
sellers were resisting the lower prices. 

Following the lead of an independ- 
ent packer who sold branded cows 
at 13c and Colorado steers at Woe 
plus a kosher allowance, one big 
packer sold 1,000 Wichita light av- 


erage branded cows at 13%oc and 
1.600 Colorado steers at 9¥4c. Same 
packer sold 2.250 heavy butt branded 
steers at 10c, down Loc from week 
ago and narrowing the spread be- 
tween butts and Colorados to one 
half cent. Also a sale of 1,200 Sioux 
City heavy cows by this packer at a 
cent decline or 1315c. Another big 
packer sold 800 of the same selection 
from that point on the new lower 
basis. 

Bids were present at mid-week at 
I4toc for northern (St. Paul type) 
heavy cows. Previous sale of St. Paul 
heavy cows was at 15!4c.  Slowness 
in offering hides and unwillingness 
to accept lower bids tended to restrict 
trading in other selections. 

Heavy native steers quoted at 
Lise for Chicago and river points 
and 12c for St. Paul types, as based 
on business by independent packers. 
Bids ranged down to 15's on light 
native steers. Big packers refused a 
bid of 15'%%4c on Chicago light cows 
earlier in the week, asking last trad- 
ing basis of 16!4c. Last actual sales 
were made the latter part of last week 





HIDE FUTURES 


COMMODITY EXCHANGE, INC., FUTURES MARKET 





Low Net 








Close Close High 
as April 3 March 27 For Week For Week Change 
July 14.50B 16.00B 15.84 14.55 —150 
October 14.55T 15.90B 15.85 14.55 —135 
January 14.60T 15.93B 15.45 14.60 —133 
April 14.60B 15.95B 15.85 14.72 —135 
July 14.60B 15.95B 15.62 14.72 —§$3 
Total Sales: 287 lots 
HIDE AND SKIN QUOTATIONS 
New 
Present Week Ago Month Ago Year Ago Ceilings 
Heavy native steers 114-12 122-13 12-12%" 33 28 
Light native steers 164,N 1643-17 17 361% 31% 
Ex. light native steers 1812N 19 1812-19 39 34 
Heavy native cows 1312-1472 1444-1544 14%2-15'2 34 29 
Light native cows 16%2-1742N 164%2-17% 16%2-17%2 36 -37 31-32 
Heavy Texas steers 10N 11% 11% 30 25 
Butt branded steers 10 11’ 11Y2 30 25 
Light Texas steers 1412-15N 15 15 34, 29% 
Ex. light Texas steers 16'2-17N 17 17 37 32 
Colorado steers 914 1042 1042 29, 24% 
Branded cows 13-13% 14.14% 14 -1412 33 2814-29 
Native bulls 10'% Ll 11K «11-112 24 20 
Branded bulls 9”, 10 -10% 10 -104; 23 19 
Packer calfskins 274-372 25-3714 25 -35 80 65 
Packer kipskins 25 -28 25 -28 24 -30 55 -60 50 
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involving 1.250 St. Paul light cows 
at 17e and 2,000 light average River 
light cows at L71sc. Business in bulls 
was confirmed at a cent decline from 
the basis prevailing a week ago, sev- 
eral cars selling at 10'sc for native 
and 91s¢ for branded. 


Independent Packers Active 


Larger midwestern killers have 
been active sellers. Packers’ Ass'n 
sold 2.700 heavy native steers at 
lltse this week following earlier 
sales of 3.800 branded cows at L3« 
and 750 Colorados at) 9lsc plus 
kosher allowance. Previously, a 


Minnesota packer was active, trad- 
ing in heavy native steers at 12! sc, 
butts at lle and Colorados at 10c. 
This packer as well as a large lowa 
killer sold bulls at LO! oc basis natives. 

On the Pacifie Coast. last confirmed 
trading was by one of the Big Four 
packers who sold about 6.200 March 
hides at Ile for butts, 10e for Colo- 
rados, 14! sc for light and 16! sc for 
ex. light steers and I4e for branded 
cows. West coast small packer steers 
accumulating due to slow demand. 
Some heavy lots offered as low as &« 
there and bids of 7!se solicited but 
no new trading confirmed. West 
coast small packer cows held nomi- 
nal around last trading basis of 15 


flat, fob. 


BATES 
LEATHER FILLERS 


SOLE LEATHER 
FINISHES 


SPONGING AND 
SON WASHING COMPOUNDS 


INC. TANNERS SUGAR 
_ AND LIME 


COUDERSPORT COLLOIDAL CLAYS 
PENNSYLVANIA eHeMicALS 
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Small Packers Quieter Current takeofl hides of similar av- to buy in view of declining prices in 
Weaker undertone here. Some erage weight sold cent under these the big packer market. Many buyers 
sales by southwestern small packers prices, Midwestern hides have sold have been cautious about making new 
reported at lower prices including at 3c for 48-50 lb. avg. on a flat bids: others name lower ideas or 
some back salting lots dating late basis and some lots averaging up to down to Ile. It was reported that 
last summer and fall takeoff. Such 52 Ibs. have sold at 12c. 55-56 Ib. avg. small packer hides 
hides averaging around 40-42. Ibs. More have been offered in the 12 available at 12-12!5c¢ and that 60-63 
reported sold at 16'4-17e flat feb. to 1L3« range but tanners not eager lb. avg. hides can be obtained within 
the range of 11-l2c. Last trading in 
small packer bulls was at L0c for 
WwW if Ch Is =\ heavier average lots. Some lighter 
Jacq ues 0 emica average weight productions brought 
CY rroouct HIGH GRADE LEATHER ) premiums of LOloc and Ile last week. 

Country Hides Dull 
ee 0-230 TANASOL PW Weaker undertone in surrounding 
A liquid synthetic tannage that Syntan in beads, to use with NCO markets such as big pac ker and small 
( equals the qualities of vegetable for bleaching chrome stock and in packer hides caused slow-down in 
extracts. Replaces Sumac. Used retanning chrome stock. In the dye trading. Tendency of buvers to back 
as a retan on chrome stock bath for good level colors. fr sa akt . 19 
SYNEKTAN NP away from last trading basis of 12¢ 
F high i FUNGIZYME BATES flat trimmed fob. for around 50 Sb. 

or high grade whites and pastel Pancreatic bating salts of standard . 
colors; produces full plump leather. controlled quality. ; average country allweights resulted 
SYNEKTAN NCRP Bate A & AS—For sheep skins in more offerings. More sellers were 
Specialty syntan, used in combina- and sole leather. willing to do business at the 12c¢ mark 
— with chrome tannage or in Sate ® 0'8S$—for furniture leather but difficult to locate tanners who 
e dye bath for better grain = : ca ; - 

side leather and calf skins. would bid over Lle. if that. Caution 

TANASOL NCO ; : ; 
Syntan in beads, to use with ex Bate C & CS—For geet skins. shown by tanners in making new 
tracts in the tanning and retanning SULPHONATED OILS (Various Bases) commitments on country raw stock 
operations MONOPOLE OIL (For Finishing) made it hard to quote the market for 
EMULSIFIERS and DETERGENTS—fFor good degreasing. all practical purposes over L1-L dD Vac 
for new business. Indications in some 
si tel Mea pcidide selling quarters that bids at 11! 
Mon upon request JA ES W Fe C0 now acceptable. Glue hides lower, 
a x - i line to 9c. the outside price 


ranging G 


Carlstadt, N. J. 
PASTRIES for light average hides. 


Los Angeles, Calif. 











Calf and Kip Firm 

Se While latest confirmed sale of big 
packer calf involved 7.500 Mil- 
DYEWOOD AND waukee and 6.000 Eau Claire all 
weight calf at steady price of 32! 6 
TANNING EXTRACTS on heavy and advance of le or 3k 
\ on light, it was noted that one large 
SUMAC ¢ QUEBRACHO ¢ GAMBIER packer refused to accept business al 
FUSTIC © MYRABOLAM ¢ HYPERNIC these prices. indicating higher ideas. 
HEMATINE @© WATTLE © TANNIC ACID Reports that) two big packers had 
done some export business involving 
N ”” eo Cé or export 
YOUNG EXTRACTS HAVE BEEN SERVING THE ‘ NS : ste “ » Pre herad ‘ll 
RETRY LOR GENE CRN OO YEARS WK \\ charges. Better demand from tan- 
WN NN ners and big packers were inclined 
2701 BOSTON ST., BALTIMORE 24, MD. to name some very firm asking pric en 
P ’ iio P at advances on their calf fro yrac- 

the J,$. YOUNG CO, “renicern ri cheat or oe 
It was noted late last week that a 





: i ° hig four packer sold an accumula- 
AC i DO L F N E N tion of about 17.000 August 195] 

forward southwestern kip at 26c¢ and 

Most widely known Sulphonated Cod Oil overweights at 24e, Current northern 
Manufactured by kip and oe — ee 

eo-20C WIN southeriis at 2i-l4e,. as 

THE MARTIN DENNIS COMPANY + Newark, N. J. reported sale involved 2.000 Evans- 

soak aly ville kip at 28e. Packer regular 


DIAMOND ALKALI COMPANY slunks last sold at $1.50. Large hair- 


Cleveland 14, Ohio less are quoted at 75e n yninal. Some 
business in Chicago collector calf. 


lights selling at 27! sc while heavies 





CHEMICALS FOR THE LEATHER INDUSTRY 


CHEMICALS have been quiet and nominal around 
e ®) 
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30c. Collector kip last sold at 26c. 
Small packer calf moved within the 
range of 24-26c for heavy and 2]-22c 
for light while kip brought 19c. 
Country skins in carlot lots sold at 
16-16¥c for calf and at 15e for kip. 


Horse Hides Spotty 
\ few scattered sales in midwest 
at around $7.00 untrimmed and $6.25 
trimmed for northern slaughterer 
whole hides. In the east, some busi- 
) 





ness reported as low as $5.2 
trimmed. Demand spotty and_tan- 
ners buy only choice preferred lots 
at the going market, usually talk con- 
siderably lower prices when offered 
less desirable productions. Cut stock 
moving slowly. Fronts bring $4.75- 
5.00 and this range covers the regu- 
lar run of northern slaughterer type 
Ww hile an occasional choice lot of large 
northern fronts brings a premium 
or up to $5.25. Difficult to interest 
buyers above $5.00. Butts weaker 
and last reported sale was at $1.50 
for 22” and up. Demand limited 
and some buyers inclined to name 
lower ideas or around $1.25. 


Sheepskins Steady 

One packer reported selling a 
couple cars of clips at $3.00 with 
No. 1 shearlings at $2.75. Other 
sellers moving clips at $3.00 and Is 
at $2.50. Late sale of a mixed car 
of No. 2s at $2.00 and No. 3s at $1.50. 
these prices being 15¢ and 10c under 
previous business. Wool pelt situa- 
tion unchanged. Packers in the mid- 
west were offering April productions. 
did not find pullers very enthusiastic 
buyers owing to the continued dull- 
ness prevailing in the wool market. 
Wool pelts currently quoted at $3.45- 
3.50 per ewt. liveweight basis. Full 
wool dry pelts were held at 28-30: 
delivered, last paid. Pickled skins 
ranged $8.00-8.50 per dozen as based 
on last reported sales. 


Dry Sheepskins Mixed 

Trading at a minimum as most 
buyers out of market. Although some 
primary points are asking 
prices generally above buvers views 
on wanted descriptions. Shearlings 
mixed as following late sales of Mon- 
tevideos, shippers at origin advanced 
their views due to France stepping 
into the market and paying prices 


lower, 





considerably above views of buyers 
Australian market slow as not 
available. Cape 


here. 
many shearlings 
market mixed as asking prices for 
the longs too high and not many 
shorts being offered. 

Australian) wool sheep auctions 
decline and at Melbourne. sheep 538s 
and up were two to three pence, 50s 
and down two to four pence, lambs 
three to four pence and bare to one 
inch par to two pence, all Australian 
currency lower. Sydney also lower 
with 42.000 skins offered, lambs and 
hoggets four to seven pence, sheep 
bare to one inch four to eight pence 
and all other descriptions six to 
twelve Australian currency 
lower. Business resumed in Peruvian 
slats for export although not many 


pence 


skins moved as interest: spasmodic. 
Papra slats nominal as not much in- 
terest here and offers lacking. 

The hair sheep markets unchanged. 
Buying interest negligible and while 
more offers have been made of Cape 
glovers. Brazil cabrettas, shade dried 
Mombasas. sales are few and far be- 
tween mainly due to price differences 
of buyers and sellers. Nigerians. dry 
salted Sudans and Mochas are firm 
and shippers have not been offering 
here. claiming they are doing better 
in Europe. 

Pickled Skins Slow 

The foreign markets are slow and 
nominal. No recent offers of New 
Zealands and doubt 
whether they can duplicate last prices 
as buvers are either out or name low 
views. The domestic market is nomi- 
nally unchanged at $8.00-8.50° last 


sellers here 


paid as to sections. 
Reptiles Quiet 

Market has quieted down. Not as 
much activity as in past fortnight. 
Offerings larger but buyers seem to 
have satisfied their immediate re- 
quirements and not anxious to trade 
for future. Madras bark tanned 
whips. 4 inches up. averaging 4°, 
inches. 70 30 selection, sold at) 77¢ 
and while some shippers ask 78ec. 
believe business now possible at last 
prices and even slightly less. The 
114 inch skins offered at 68-70c, as 
to shippers. Combined cobras. skins 
averaging 415 and 4°, inches, held 
at 50¢ and vipers. 415 inches up. av- 


eraging 5! inches, GO 20 selection 
held at 40c. Caleutta bark tanned 
whips. 4 inches up, averaging 4!. 
53-544 
and buvers ideas nearer to 50c. More 
offers noted of lizards though few 


inches. 60 40. available at 


sales confirmed, 

Wet salted Bengal back cuts, 10 
inches up, averaging L1!. inches, 
80 20 selection, available at 67-70e, 
Agra back cuts, 9 inches up, averag- 
ing LO inches. at 26-30e and & inches 
up, averaging 9 inches at 20-22c for 
80 20 selection while back cut ovals. 
10.40 20, 90 10. offered at 17e. 
More interest in Brazil back cut tejus 
with sales of 20 60 20 selection at 
68-72¢ and other offers at from 70-75¢ 
and even up to GO fob.. as to ship- 
pers and assortment. Giboias are 
nominal at 55c¢ asked. Siam market 


unchanged. 


Deerskins Easier 

Market is easier and it was re 
ported that New Zealands have been 
declining on each sale. Following 
business at 90c cif.. understand some 
sales have been made at 85e cif. and 
the market is ranged G0-90e cif.. out 
side asked and inside nearer buyers 
views now. Brazil “jacks” are slow 
and nominal as buvers views are 
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around 50c ex-dock, while shippers 
have been talking higher and not 
making many offers. 


Pigskins Slow 

Slow and nominal. Buyers show- 
ing very little interest and while not 
many offers are being received, ship- 
pers have been soliciting bids. Un- 
derstand some bids made for black 
Brazil peccaries but they were too low 
to interest shippers as no counter 
prices named. Dry and wet salted 
carpinchos are nominal due to lack 
of sales. 
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SHOE CHAINS SHOW JUMP 
IN FEBRUARY DOLLAR SALES 


Dollar sales of the six leading shoe 
chains during February showed an 
increase of 3.5 percent over the same 
month last year, according to latest 
figures reported by the chains. 

Sales for the first two months of 
the year are about on par with the 
comparable 1951 period. This is 
based on a decline of 4.4 percent in 
dollar volume in Jan. 1952 as com- 
pared with Jan. 1951. 

The Tanners’ Council reports it is 
probable that Feb. 1952 unit pairage 
was slightly higher than in Feb. 1951] 
due to the lower level of factory 
prices in late 1951 and early 1952. 
This appears to be true despite the 
fact that the six chains operated ap- 


proximately four percent more stores 
in Jan. and Feb. 1952. 

Dollar gains for the two months’ 
period were reported as follows: 
Shoe Corp. of America, up 5.5 per- 
cent: G. R. Kinney Co., up 5.2 per- 
cent: Miles Shoe Corp., up 5.1 per- 
cent: and Edison Bros. Shoe Stores, 
Inc., up 3.2 percent. A. S. Beck Shoe 
Corp. listed a decline of 7.5 percent 
while Melville Shoe Corp. was off 8.8 
percent. 

For February alone, sales of Kin- 
ney were up nine percent; Edison, 
8.6 percent: Shoe Corp. up 5.2 per- 
cent: and Melville, 0.3 percent. Beck 
dropped 4.5 percent while Miles was 
off 0.7 percent. 





SHOE CHAIN SALES ANALYZED 





(000 omitted) 





February 2 Months 
1952 1951 “ Change 1952 1951 % Change 
Edison $ 4,679 $ 4,307 + 8.6 $ 9,151 $ 8,866 + 3.2 
Melville 3,833 3,819 0.3 7,125 7,810 — 8.8 
Shoe Corp. 3,818 3,627 5.2 6,660 6,314 + 5.5 
Miles 1,147 1,155 — 0.7 2,680 2,549 5.1 
Kinney 2,151 1,974 9.0 4,064 3,865 5.2 
Beck 2,589 27131 — 4.5 5,175 5,597 — 7.5 
Totals $18,217 $17,593 3.5 $34,855 $35,001 — 0.4 
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Helene O'Hara, of the fashion and promotion department of Allied Kid Co., 
points out a few of the popular fall colors in kid leather to members of the 


St. Louis Shoe Manufacturers 
Sixth 


fnnual Fall Shoe Showing to be held in St. Louis from 


{ssociation, The Association is preparing Us 


{pril 27-30. 


Left to right, Walter Goerisch, Vitality Shoe Co.; Roy Trenor, Valley Shoe 
Corp.; Miss O'Hara; Andrew Browne, Bourbeuse Shoe Co.; Mrs. Ruth Clump, 


fashion coordinator, Valley Shoe Corp. 
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73 King St., West, Toronto 
Roy Wilson, Dickson Ltd., 7-8 Railway Approach, London, S.E.! 
Getz Bros. & Company, San Francisco, Calif.; New York City 























REACH 
the Right People! 


. .. those who are most likely to need what you 
have to sell. 

® You can do it—very easily too!—with a 
one inch single column ‘“tWant Ad” — for 
$2.50 a week—certainly not an obstacle to 
keep you from utilizing this valuable 





resource! ... in the magazine voted first 
choice by shoe and leather manufacturers 
through nation-wide polls. 

@ Use L&S “Want Ads” to attract the 
attention of practically all those you want to 
reach. It’s the easiest and most effective way. 

©@ Mail your “Want Ad” in — now — to: 
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News Quicks 


About people and happenings coast to coast 





New York 


® Plant, merchandise and equipment 
of Melco Footwear, Inc., footwear 
manufacturer at 417 E. 93rd St., was 
sold recently at public auction by 
order of a creditors’ committee. 


® Progress Shoe Co., Inc., Brooklyn 
maker of stitchdown shoes, has filed 
petition to effect an arrangement un- 
der Chapter XI of the Bankruptcy 
Act. Unsecured creditors have been 
offered 100 percent payable in four 
equal instalments, the first to be paid 
three months after confirmation and 
balance in equal instalments every 
three months thereafter. Liabilities 
are reported at $97,733 with assets 
at $216,000. Meeting of 10 largest 
creditors was held on March 26 in 


Brooklyn. 


@ All officers and directors of Endi- 
cott-Johnson Shoe Corp., Endicott, 
were re-elected at the annual meeting 
held recently. George W. Johnson 
is chairman of the board and Charles 
F. Johnson, Jr., is president and gen- 
eral manager. 


® Sales manager Samuel Alper of 
Haley Cate Co., Inc., has revealed that 
meetings are now under way to set up 
a trade association for promotion of 
fashion in shoe strippings, pipings and 
other trimmings. A number of stay 
manufacturing firms have indicated 
their interest. 

® LaValle, Inc., New York, has an- 
nounced the appointment of Jean 
Claude, French shoe designer, to do 
exclusive creations for the firm. High 
fashion shoe styles by Claude will be 
introduced about April 15. 

® I. Miller & Sons has appointed 
Jane Marcher to the Long Island 
City plant’s fashion coordinating de- 
partment. She will be associated with 
Barbara Trent. 

® A new shoe firm has been organized 
at 351 Jay St., Brooklyn, by Fred 
Maccarone, Ben Goldsmith and Joseph 
Buttafoco. The firm, known as 
Riviera Shoes, Inc., will produce 
1 fashion line of Sbicca Delmac foot- 
wear priced to retail from $18.95 up. 
Maccarone is president and Goldsmith 
iS secretary, 
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mAanaSS€-BLOCK 


®@ Stylist Sam Rottenstein is presi- 
dent of the newly established Faith 
of New York, Inc., New York man- 
ufacturer of soft and hard sole slippers 
with offices and factory at 545 Broad- 
way. Other officers are Samuel Win- 
ters, vice president; Max Borowska, 
secretary; and Murray Cohen, treas- 
urer. 


® Alpine Leather Co. has been ap- 
pointed New York representative for 
Hiteman Leather Co. of West Win- 
field, tanner of men’s and women’s 
weight calf leathers. 


® Star Leather Manufacturing Co. 
has moved into new quarters at 106 
Broadway, Jersey City, N. J 


® Irving Pines has resigned as sales 
representative for Joseph Salomon & 
Co., New York City, after 15 years 
with the leather firm. He has opened 
his own firm at 73 West Broadway, 
New York City, under the name of 
Irving Pines Leather Co. Telephone 
number is REctor 2-4423. 


®@ Sale of physical assets of Melco 
Footwear, Inc., New York footwear 
manufacturer, is reported to have 
brought $7,100. 
are being collected. 


Accounts receivable 


Trade liabilities 


approximate $29,000 and taxes are 
reported to approximate $5,000. 





company 
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Massachusetts 


® Herbert Mann has joined Safron 
Chemical Co., Lynn manufacturer of 
shoe chemicals, as New England sales 
representative. He was formerly as- 
sociated with Jay Shoe Mfg. Co., Cam- 
bridge, in an executive capacity. 


e David S. Williams has been elected 
president of Graton & Knight Co., 
Worcester tannery. He succeeds his 
father, Arthur A. Williams, who 
has been named chairman of the board. 
The elder Williams is also owner of 
the Goodwill Shoe Co. of Holliston. 
At 30, David Williams is one of the 
youngest executives to head a major 
business firm in the U. S. Graton & 
Knight is the world’s largest producer 
of industrial leathers. 


® Austin H. Glover has been ap 
pointed general superintendent of the 
John Pilling Shoe Co., Lowell. Glover 
was superintendent of Hubbard Shoe 
Co. in Rochester, N. H., for the past 
13 years. He is succeeded at Hubbard 
by Joseph Murphy, formerly super- 
intendent of Andover Shoe Co. of 
Lawrence. 


® The Parker House Shoe Show 
will be held at the Parker House in 
Boston from May 18-21. 





@ The 
( orp., 


American Resinous Chemicals 
Peabody, has announced the 
appointment of Miss Jessie May 
Smith as administrative assistant to 
the president. Miss Smith has been 
with the firm since 1944 and formerly 
handled sales promotion correspond- 


ence. 


® Charles Thompson, formerly su- 
perintendent of the Knapp Bros. Shoe 
Mfg. Co. plant in Brockton, has joined 
Hubbard Shoe Co., Rochester, N. H., 
as superintendent of its men’s plant. 
He succeeds Ernest Casavent, who 
is now superintendent at R. P. Haz- 
zard Co. of Augusta, Me. 


® Maribelle Shoe Co. has been or- 


ganized to manufacture women’s shoes 
at 95 Bridge St., Lowell. 


® C. S. Pierce Co. of Brockton has 
line of casual style 
forms under the “Casualette.”” 
The forms are available in several pop- 
ular colors and are especially designed 


introduced a new 
name 


to display men’s casual shoes. 


© Fifth Avenue Shoe Corp., Haver- 
hill’s plant, employing 


over pro- 


largest shoe 
600 shoe 
ducing shoes made of ostrich skin. 


workers, is now 


The company has already made more 
than 50,000 pairs of these shoes while 


continuing to produce its regular lines 
Company ofhicials have decided to con- 
tinue the Haverhill plant in operation 
after having considered a removal to 
Lowell several months ago. 


® Arakelian Co., Haverhill, has been 
awarded a $1,019,150 contract to 
make field packs for the Army. It is 
believed to be the largest stitching 
contract awarded by the Government 
Korea. Arakelian will be at 
work on the next 
eight months and employ some 265 


since 
contract for the 


pec »ple. 
Maryland 


® Morris Stein, vice president of 
Ridgely Shoe Co., Inc., Baltimore shoe 
manufacturer, is reported to have filed 
suit in Baltimore Circuit Court against 
the corporation and Charles Stein, 
and Walter Stein, secretary- 
asking for a receiver. 


president ’ 
treasurer, 


@ The Maine Development Com- 
mission has announced that the state 
has been assured a new shoe factory 
employing twice as many workers as 
the building now occupied by Sebago- 


Moc Co. The Government _ has 
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xranted the state an allocation for con- 
structional steel, the first granted for 
a shoe factory since building material 
restrictions were imposed, according 


to the Commission. 


° Sidney Spiegel has joined Bruce 
Shoe Co., Biddeford maker of women’s 


as vice president and_ stock- 


Ohio 


® Ernest Griess has been elected to 
the newly created position of chair- 


shoes, 


holder. 


man of the board of Griess-Pfleger & 
Co., Cincinnati tanner. He has been 
succeeded as president by Herman E. 
Gerdsen, formerly vice _ president. 
Officers re-elected included Robert D. 
Van Fossen, vice president; William E. 
Griess, secretary-treasurer; and Miss 
Flora A. Trestel, assistant secretary. 
The firm was founded in 1878 by 
Justin Griess, father of Ernest. 


Florida 
® Alfred Gerd is reported to have 


acquired an interest in Superb Foot- 
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wear, Inc., Miami footwear manufac- 


turer. Gerd has been elected vice 
president 
. . 
Wisconsin 
® General Shoe Corp. has signed 


16-ft. front 
store in a building to be reconstructed 
and modernized at 224-6 West Wis- 


The space 


a long-term lease on a 


consin Ave., Milwaukee. 
will be occupied by one of the firm’s 


Hardy outlets. 


Missouri 


® Carlos M. Elizondo, director of 
Calzado y Teneria, Mexico City busi- 
ness magazine devoted to the leather 
and shoe industry, is presently visiting 
the U. S. to obtain machinery for the 
Mexican industry. Elizondo is gen- 
eral manager of Maquinaria Campeli, 
S de R.L., distributor of leather and 
shoe machinery in Mexico, He will 
be at the Palmer House in Chicago un- 
til April 6 and at the Jefferson Hotel 
in St. Louis from April 7-14. 
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@ International Shoe Co. has an- 
nounced the appointment of E. A. 
Quigley, formerly sales manager of 
the Sentinel Juvenile Division, as styl- 
ist for all of the firm’s juvenile divi- 
L. White who 


sions. He succeeds A. 


is retiring. 


® Brown Shoe Co., St. Louis, has 
named Roland F, Noelker as stylist 
for its Naturalizer division. Noelker 
was formerly a stylist with Florsheim 
Shoe Co. in Chicago. 


® International Shoe Co. has con- 
tracted to build a new warehouse and 
distribution unit adjacent to its plant 
in West Plains. The new unit will 
have 20,000 sq. ft. of floor space and 
cost over $60,000. It is being built 
with the cooperation of the West 
Plains Chamber of Commerce. 


Canada 


®@ Sales of shoe chain stores across 
the nation rose 6.3 percent in dollar 
volume during Jan. as compared with 
a year ago while value of stocks in 
such stores rose nine percent in the 
same period, the Canadian Govern- 
ment reports. Retail sales in all shoe 
stores rose 4.5 percent over last year. 
Of $5,780,000 retail shoe sales dur- 
ing Jan., $1,930,000 went to chain 
stores and $3,850,000 to independents. 


New York 


@ Fitting room foreman Willie Kah- 
wazy has reopened his shoe machin- 
ery firm at 107 Atlantic Ave., Brook- 
lvn. The concern, which handles 
stitching machines and parts, has been 
closed down for six months due to a 


fire. 


© Nat J. Levy has been named presi- 
dent of Jay Gee Shoe Corp., New York 
jobber of promotional footwear. Al- 
bert Shane has joined the newly re- 
activated firm in an executive capacity. 


® The New York Shoe Board of 
Trade has announced that the entire 
slate of officers had been re-elected 
for another year. They are: David 
§. Cohen, M. Cohen and Sons, chair- 
man; Edward G. Wolf, M. Wolf's 
Sons, Inc., president; Charles Fox, 
Zuckerman & Fox, Inc., vice presi- 
dent; Frank Mazza, Robern Shoe Co., 
2nd vice president; John L. Jerro, 
Jerro Bros., treasurer; Preston Beyer, 
Mel Preston Corp., assistant treasurer; 
Ralph Abrams, Palizzio, Inc., secre- 
tary. The organization’s officers also 
serve as directors. 
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FUNCTIONAL FOOTWEAR 
(Continued from Page 10) 


Now, let’s backtrack a little. Just 
how was all this scientific data on 
gait and foot function translated into 
lasts and practical shoes? The Lab- 
oratory had created all its own pre- 
cision instruments and apparatus for 
establishing its principles on gait and 
function. Now, still working in vir- 
gin territory, it had to create pre- 
cision devices to convert this data 
into lasts and shoes. One of the most 
significant of these is the Last Con- 
tourgraph, an ingenious piece of ap- 
paratus which took three years to 
develop. 

Said Dr. Schwartz, “Industry had 
not provided an accurate method for 
the comparative analysis of lasts. So 
we created this precision instrument, 
which provides the only known way 
of accurately defining the character- 
istics of one last with those of an- 
other.” f 


Revolutionary Departure 


The Last Contourgraph (plus the 
Contourgrams recorded by the de- 
vice) is a revolutionary departure 
from the conventional methods of de. 
signing and measuring lasts. It is the 
medium through which the Labora- 
tory’s knowledge of gait and foot 
function is “translated” accurately 
into wood, and then into shoes—so 
that the scientific principles show up 
in the finished shoes. Basically, it’s a 
“control” instrument. It controls the 
shape or contour of every part of the 
master mod+l last. (See Fig. 4.) 

A conventional last is measured 
at approximately six places: ball, 
waist, instep and heel (all girth meas- 
urements), over-all length, and some- 
times heel to ball, and ball tread. 
It is fundamentally a job of hand 
craftsmanship, combining the skill 
of a practiced eye and hand. 

With the Last Contourgraph, how- 
ever, the fallibility of the human eye 
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Here are three conventional men’s lasts, size 8D, 
showing the contourgrams at exactly the same place—profile No. 18, at the center of the 
Note how they differ radically in shape, alignment, balance, ete. Without 
Also, in functional] lasts, 


Figure 7; Contrasting Contourgrams, 


heel seat. 
the Contourgraph this could not be checked with such accuracy. 
all profiles at this point are identical in any given size. 





and hand is eliminated, the job be- 
ing done by precision instrument. 
This guarantees consistent uniform- 
ity of measurement. It means, for 
example, that the backpart and mid- 


foot of a size 7B in one model will 
be exactly like a 7B in any other 
model, despite great differences in 
“stvles” of the lasts. This in itself is 
an important advance. 
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Figure 8a: Profile No. 12. A cross-section of the last at the instep 
Note that consideration is given to such factors as heel 
height, toe spring, size, length, heel center, etc. Note that measure- 
ments in most instances are in centimeters or millimeters. 


Figure 8b; Profile 


accurate of the last at the ball. 
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This contour must conform to certain points 
The contourgram permits 





(Each of these 19 measurements is 
called a “profile” ). This doesn’t at 
all mean that the method is complex 
or difficult or time-consuming. Actu- 


Nineteen circumferences of meas- 
urements are taken on the new func- 
tional lasts, as compared with five or 
taken conventional — types. 
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ally, it’s a simple process, performed 
quickly and accurately. (See Fig. 5.) 

Each of these “profile” measure- 
ments is comprised of a contour 
around a specified place on the last. 
These profiles or contour lines begin 
with No. L at the toe and end with 
No. 19 at the heel. A last is placed in 
the Contourgraph. A _ coil spring 
mounted on adjustable slide blocks is 
parallel to the last. This spring is 
divided into 20 equal parts, with 
every fifth coil of wire painted a 
bright color. When respective ends 
of the spring are exactly opposite 
ends of the last, the last is auto- 
matically divided into 20 equal sec- 
tions (19 profiles), since the spring 
stretches uniformly throughout its 
length. A “writing arm” is mounted 
ona sliding block. By means of a 
pointer, the writing arm can_ be 
aligned with each of the 19 colored 
coils on the steep spring. As_ the 
writing arm is placed at each of these 
19 positions, a sharp line is drawn 
on the last, providing a permanent 
record of the 19 profiles to be used 
for measurement. Thus the last is 
cross-sectioned by 19 equally distant 
lines, or by 20 equally distant spaces 
from toe to heel. 

Now, if you were to saw through 
this last on each of the 19 profiles 
or contour lines, you’d have 20 sep- 
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Figure 8c: Profile No. 18. A cross section of the last at the center 
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Figure 8d: Comparisons of Profiles 6, 12 and 18. These three 
prohles are superimposed to give a graphic illustration of changing 
shape of the last from ball to instep to heel. When all 19 profiles 
are superimposed, there is‘a more refined or gradual change in shape 
from toe to heel. Note, for example, how the base of each profile 
strikes the exact vertical center of the circle (0 to 180 degrees). 
And also how the exact vertical and horizontal centers of the cirele 
strike the exact center of each profile. This is perfeet “control” 
of the last at all points. 


arate pieces of wood. Each would 
have a specific shape of its own, each 
representing a slice of the last (or 
foot) at a certain place. None of 
these pieces would be alike. But if 
you were to put them all together 
again, each in their proper position, 
you’d again have the whole last or 
foot. 

What does this mean? First, re- 
member, the shape of this last has 
been designed in accurate conform- 
ity with the demands of the foot in 
motion. That is, the last is shaped 
so as to be conducive to the maxi- 
mum efficiency of the foot in action. 

Now, supposing a last 
signed that appeared to be like the 
functional last—that closely approxi- 
mated it in shape and measurements 

yet it wasn’t truly correct. How 
could you tell precisely if it was 
wrong, and exactly where it was 
wrong? 

The “wrong” last would be placed 
on the Contourgraph and traced &ver 
its 19 profiles. Every turn of the ma- 
chine automatically traces the shape 
of that last on paper at that profile. 
This paper recording is the “Contour- 


was de- 
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gram.” (See Fig. 6.) 

Say you traced profile No. 12 (at 
the instep). You make a Contour- 
gram. You compare this Contour- 
gram with that of the original or 
model last at the same profile 
No, 12. Their shapes should be 
identical. If they're not, you then 
know exactly where to make the cor- 
rection. You have a “picture” to 
work with, and definite dimensions. 
The same is done with the other 18 
profiles. Therefore you have a pre- 
cision means of comparison which 
prohibits any deviations. (See Figs. 
7. 8a, Bb. Be, Bd.) 

The “logic” of the Contourgraph 
and its techniques of measurement 
becomes evident when we recognize 
how it translates the principles of gait 
and foot function. Recall, for exam- 
ple, that when the thousands of gait 
tests were made, each was recorded 
by the Oscillograph machine on a 
chart, much like brain or heart im- 
pulses are recorded. The action of 
the foot was charted or “plotted” at 
split-second intervals on paper. With 
each passing split second the weight 
moved forward on the foot over a 
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specific course or path. Thus, the 
Laboratory learned the exact course 
of this weight, section by section, 
through the foot. 

Now, when the last is divided into 
19 profiles (of 20 sections) by the 
Contourgraph, it is so designed as to 
correspond with the normal path of 
weight through the foot. When the 
weight moves from profiles 19 to 17 
to 13, the design of the last “con- 
trols” that weight flow, guides it along 
the pre-determined path to give maxi- 
mum foot efficiency. 


In short, what was determined by 
the Oscillograph is “duplicated” on 
the Last Contourgraph, which in turn 
translates it into the last and the 
shoe. There is precision control—a 
positive sense of direction and pur- 
pose —throughout the whole pro- 
cedure. 

Though the shoes made over func- 
tional lasts can’t be distinguished 
from conventional shees, there are 
very distinct differences in the func- 
tional types. There is a deep cutout 
at the inner heel seat of the functional 
last, so that the inner heel seat of the 
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shoe is elevated. Why? To compen- 
«ate for the “vacuum” into which the 
falling body weight drops. This con- 
trols or prevents pronation of the heel 
hone far more effectively and “nat- 
urally” than the ordinary heel wedge 
or Dutchman inserted under the arch. 

Phe functional last is greatly dif- 
ferent over the ball tread surface. 
First, it is a relatively flat surface. 
instead of a one-point suspension. 
and this gives more foot stability. It 
distributes the weight more evenly 
over the forefoot. whereas in the con- 
ventional last the weight is “thrown” 
to the inner side of the ball. 

But perhaps the major change lies 
in the whole direction of the last, 
the “flow” of wood from heel to toe. 
This “direction” conforms exactly to 
the shape of the foot and the direc- 
tional flow of weight in walking. 
This results in “harmony” between 
shoe and foot. Also, the center line 
of the last, from heel to toe, corre- 
sponds exactly to that of the foot. 
In most conventional lasts this line 
is “ofl center.” 

Changes Not “Promotional” 

Both the Laboratory and the EJ 
officials are emphatic on one point: 
these changes in the lasts, from con- 
ventional to functional, have not been 
devised as promotional or sales fea- 
tures. They are extremely significant 
to the entire shoe industry, for they 
encompass fresh, basic and scientifi- 
cally demonstrated principles that are 
essential to the fundamental require- 
ments of accurate fit, comfort and 
maximum foot efficiency which the 
consumer seeks in all shoes. 

The Last Contourgraph and _ its 
method of “diagnosing” lasts may 
become to the shoe industry what the 
X-Ray has been to medicine. This 
has been predic ted by those who have 
seen the apparatus in operation. Wal- 
ter O. Parmington, formerly of the 
Schelt +r Last Co. as model maker and 
designer with 40 years of experience, 
worked closely with the Laboratory 





in the design of children’s, misses’ 
and growing girls’ shoes based on 
functional lasts. He states, “The Last 
Contourgraph, plus the Contour- 
grams and their method of interpre- 
tation, are a major and positive ad- 
vance in the art of last making. 
There is definitely a great need for 
better fitting qualities in the many 
conventional lasts in use at the pres- 
ent time. By contrast, the methods 
and principles used in functional lasts 
are basically sound. Despite my forty 
years of experience in the last and 
shoe industry, | have secured a very 
liberal education in working with the 
Laboratory.” 

Edmnnd J. Baas of the Rochester 
Shoe Tree Co., Inc., who also worked 
on the juvenile functional lasts with 
the Laboratory and EJ, and a man 
with many years of experience in last 
making, says, “I firmly believe that 
the Last Contourgraph and_ corre- 
sponding chart method (Contour- 
grams) will and should become 
standard equipment in the last and 
shoe industry. I believe, too, that the 
functional lasts and shoes developed 
by Dr. Schwartz and Mr. Heath are a 
long step forward to healthier and 
happier feet.” 

Paul Jones, of Jones & Vining, 
whose 50 years in the last industry 
warrants respected judgment, de- 
clares, “The ingenious work at the 
Rochester Laboratory has proved a 
revelation to me. I feel certain that 
the Last Contourgraph plus other de- 
vices and techniques developed at the 
Laboratory will one day become es- 
sential apparatus in the making of 
lasts and shoes. For us, it is a scien- 
tific milestone.” 

(Note: The third and final article 
of this series will appear in the next 
issue of LEATHER AnD SHoes. It will 
deal with Endicott Johnson’s mer- 
chandising program for the Guide 
Step lines, plus a detailed report on 
the 21-year “controlled retail test” 
plan and its results.) 
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DYESTUFFS IN TANNING 


(Continued from Page 14) 


possessing varying degrees of pene- 
tration, then the colored leather upon 
cross sectioning shows the compo- 
nents which penetrate more or less 
than the others. This method, how- 
ever, is not always reliable even 
though separation of dyestuffs in the 
interspaces of leather is observed, 
since there are some dyes, primarily 
the surface coloring blues and blacks, 
which contain some reddish violet 
impurity that always penetrates more 
than the dye itself. 


Solubility of Dyestuffs 


In leather coloring, dyestuffs are 
used in much greater concentrations 
than in the coloring of textiles. 
While in the coloring of textiles the 
concentration of the dye bath seldom 
exceeds 0.3 percent, in the majority 
of leathers the dye bath is between 
one and two percent, and in the case 
of suede dying the dye concentration 
is often even greater than the latter 
figure. in addition, in the case of 
textiles the temperatures far exceed 
the temperatures encountered — in 
leather dyeing, which also influences 
the requirements on the solubility of 
the dyestuffs. 

It is felt that one of the most im- 
portant requirements of dyes which 
are to be used in leather coloring 
is their good solubility. A dye which 
is not soluble enough at the tempera- 
tures encountered in the coloring 
drums, or one which requires higher 
temperatures in order to bring it into 
and keep it in solution, has a very 
meager chance of producing level 
results. From experience we found 
that for the ordinary purposes of 
leather coloring, those dyes which 
form clear one percent solutions when 
heated to 180°F. and which remain 
clear even when allowed to cool to 
room temperature are satisfactory. 
For certain uses, as for finishing or 
for coloring of darker and heavier 
shades of suede leather, greater solu- 
bility is necessary. For the coloring 
of the majority of grain leather, even 
those dyes which in one percent con- 
centrations show slight deposits of 
undissolved matter when cooled to 
room temperature are suitable, and 
in many cases can be employed with- 
out any detrimental effects in the dye- 
ing of suedes. 

Those dyestuffs which do not reach 
one percent concentrations even at 
180°F. should not be employed for 
the coloring of leather, when the col- 
oring is to be done in drums. There 
are certain dyestuffs which do dis- 
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solve in one percent concentrations, 
but their solutions are very viscous. 
This property might cause difficulty 
in dissolving and feeding the dye 
into the mill, and since there are 
so many other dyestuffs which are 
much better in this respect, and, per- 
haps, just as good in other proper- 
ties, it is safer to use them instead. 


Penetration of Dyestuffs 

The inherent ability of dyes to 
penetrate more or less into the inner 
layers of leather is one of their most 
important characteristics. In certain 
cases, we require dyes with good 
penetration, while in other instances 
we want only surface coloring. Out 
of the available dyestuffs it is pos- 
sible to select dyes to cover the whole 
range of penetration. It is only up 
to the leather colorist to specify what 
he wants. 

It is not a simple matter to deter- 
mine with accuracy the penetration 
of a certain dye. However, the fast- 
est and most satisfactory method for 
any practical purposes is the one in 
which the unknown dye is applied 
on leather with equal amounts. of 
a dye of readily distinguishable 
shade whose penetration is known 
or considered satisfactory. These 
tests could be conducted under stand- 
ardized conditions. as we do them 
in our laboratory, or when testing 
dyes in a tannery, it might be advan- 
tageous to run the tests by the method 
adopted by their coloring depart- 
ment. 

For example, if a side leather tan- 
ner uses five percent quebracho with 
the dye, run the tests with quebracho. 
As far as the selection of a standard 
for the penetration is concerned, it is 
up to the tanner to decide, Suppose 
the said tanner uses a red dye which 
he considers satisfactory, and wants 
to buy a blue dye of similar penetra- 
tion, then he should use the red as 
the standard. Apply one-half percent 
of the red dye in conjunction with 
one-half percent of the unknown blue 
dyes on your stock following the 
same procedure as used in the color- 
ing department. 

While running these tests observe 
the shade of the exhausted liquors. 
If it is much bluer than the original 
mixture, it indicates that the blue 
goes on the leather slower and there 
is a good possibility for the blue to 
have better penetration than the 
standard red. To check upon it fur- 
ther, slice the colored leather on an 
angle with a sharp knife and observe 
whether the red or the blue pene- 
trated more. ‘ 

A rapid idea, often not reliable, 
about the penetration of dyes can be 
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obtained by pouring a mixture of the 
solutions of the standard red and 
the unknown dye on filter paper. The 
one that diffuses more, usually pene- 


trates more into the leather. A much 
more quantitative method is the ob- 
servation of the diffusion of the dye 
into gelatine gels. This method also 
encounters certain difficulties, but is 
very helpful. The combination of 
the measurements of the diffusion 
into gelatine gels and penetration into 
leather as descr ibed above, were used 
in the determination of the Penetra- 
tion Indices referred to previously. 
Many of the dyes on the market 
were intended to be used only in neu- 
tral medium or very close to pH 7. 
This is primarily true of the so-called 
direct dyes, which are always applied 
to cotton in neutral medium. A num- 
ber of these dyes are completely 
thrown out of solution when acids 
are added. The sensitivity of dyes 
to acids is not confined to the “direct” 
group, as there are quite a few wool 
or “acid” dyes which are affected 
by the addition of mineral and in 
many cases even of the weaker or- 


ganic acids, 


Acidie Medium 


In leather coloring the dyestuffs 
are almost always applied in acidic 
medium and, consequently, those 
which are precipitated under these 
conditions are not suitable for our 
purpose. Although the well-neutral- 
ized chrome leather shows a pH of 
approximately 5 to 6 on the outside 
layers. the free acid content of the 
inner layers is considerably higher. 
Upon prolonged milling of the leather 
in water, the free acid migrates from 
the inner layers into the surrounding 
bath. 

The situation is not very serious 
in the case of well-neutralized chrome 
stock, but becomes more pronounced 
in vegetable tanned leather or in 
chrome stock which was treated with 
acidic syntans. Due to their poor 
stability to acids, practically all of 
the older types of “direct” dyes are 
not suitable for vegetable leathers. 
Of course, quite a number of the 
newer direct dyes are just as or even 
better suited for this type of leather 
than some of the acid dyes. 

To determine the stability of dvye- 
stuffs to acids, it is necessary to de- 
termine the pH at which the dye starts 
to precipitate. To accomplish this, 
prepare a one percent solution of the 
dye in distilled water, cool to room 
temperature and titrate slowly with 
tenth normal hydrochloric acid, using 
a potentiometer with glass electrode. 
Observe the pH value at which pre- 
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cipitation commences to take place 
the lower the pH the better is the 
dye. 

If a pH meter capable of with- 
standing higher temperatures is avail- 
able, more valuable data are obtained 
when the titration is conducted at 
130°F. While titrating observe any 
changes in the color of the solution. 
Sometimes it is difficult to observe 
the precipitation of dyes during the 
titration and, therefore, in these cases 
it is advisable to prepare a few 50 
mis. solutions of the dye, add sufh- 
cient HCl to bring the pH down to 
5, 4. 3 and 2 and let them stand for 
a few hours. Observe which ones 
prec ipitated. 


Faster Method 


\ less satisfactory. but much faster 
method for the determination of sta- 
bility of dyes to acids is as follows: 

Prepare a one-percent solution of 
the dye, pipette 5 mls. into a test tube 
and add one, two and three drops of 
10 percent solution of glacial acetic 
acid, observing any changes in color 
or the appearance of a precipitate. 
If no precipitation takes place, re- 
peat the tests on a new sample using 
10) percent solution of formie acid 
and if no- precipitation is noticed 
repeat the tests again with 10 percent 
solution of hydrochloric acid. When 
no change in shade (determined by 
spotting the dye solution on filter 
paper} and no precipitation oceurs, 
the dye is very stable to acids and, 
therefore. as far as this property is 
concerned, well suited for the color- 
ing of leather. When precipitation 
takes place with the addition of acetic 
acid. the dye does not possess sul- 
ficient stability and, therefore, its 
employment might lead to trouble in 
coloring. 

Some dyes. even though they do 
not fall out of solution, register ap- 
preciable change in color, which is 
also undesirable and might cause dif- 
ficulty in producing level shades. 
Dyestuffs which do not precipitate 
with acetic acid, but show precipita- 
tion with two or three drops of formir 
acid or the first drop of hydrochloric 
acid, possess only moderate stability 
to acids. They are suitable for the 
coloring of chrome stock, but they 
are not as safe to use as those dye- 
stuffs which do not precipitate at all. 

In the determination of the stabil- 
ity of dyes to acids, allow the acidified 
solutions to stand for a few minutes 
to give the particles time to grow. 
Some dyes even though they are not 
thrown out of solution immediately 
after the acid is added, show consid- 
erable deposits upon aging. These 
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tests are not applicable to dyes that 
contain larger percentages of buffers. 
In these cases, only the data secured 
by potentiometric titrations are reli- 
able. 

Dyes which are to be used in fin- 
ishes. or which are usually applied 
to leather with the addition of some 
alkali, should also show sufficient sta- 
bility in alkaline solutions. The an- 
ionic dyes do not precipitate when 
an excess of alkali is added to their 
solutions. but some of them register 
an appreciable change in color. Com- 
parison of the shade of the “neutral” 
dye solution and that of the dye after 
the addition of three drops of a 10 
percent solution of soda ash or am- 
monia reveals any changes due to 
the presence of an excess of hydroxyl 
ions. Of course, when ammonia is 
used, the change in shade is only 
temporary, since as soon as the ex 
cess of ammonia evaporates the color 
reverts itself back to the original 
shade. 


Tinetorial Strength 


The tinctorial strength of the sub- 
mitted new dyestuff becomes appar- 
ent in the coloring tests described 
previously, but occasionally the tan- 
ner wants to replace a dye by a simi- 
lar dye from a different supplier and 
then it becomes necessary to conduct 
more thorough tests. 

In the past few years considerable 
work has been done by the dyestuff 
manufacturers and users on the de- 
velopment of some sort of an instru- 
ment which could be used in the 
evaluation of the tinctorial strength 
of dyestuffs. Visual colorimeters of 
various types were tried, but these 
did not fulfill the expectations of 
the users. Some improvement was 
achieved by the introduction of the 
photometer, in which the human fae- 
tor was eliminated, but this still did 
not account for the slight differences 
in shade which quite often affect 
the measurements of the tinctorial 
strength. 

In the past few years, the use of 
spectrophotometers has received con- 
siderable attention and this  instru- 
ment has been found most. satisfac- 
tory for the measurement of the 
strength of dyes. By the use of a 
spectrophotometer, one can check not 
only the tinctorial strength but also 
the shade of the dye. 

Although =the — spectrophotometer 
was found very satisfactory for check- 
ing the uniformity of shipments of 
dyestuffs, it is not as reliable for the 
comparison of the strength of dyes, 
supplied by various manufacturers. 
rhe difficulties in relying completely 
on the data secured from the spectro- 
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photometric readings rest in the fact 
that dyes made by different manufac- 
turers might contain various “cut- 
ting” materials which, although color- 
less, exert appreciable influence on 
the penetration of the dyestuff into 
leather and, consequently, affect the 
strength of the surface color. 

Considering, therefore, the advan- 
tages and disadvantages of the above 
instruments, the most reliable way 
of determining the tinetorial strength 
of dyes is by actual dyeing tests con- 
ducted on a large scale on leather. 
If we want to be more particular, 
supplementary dyeings on textile 
fibers often help us check on the 
differences detected on leather. For 
laboratory testing of the tinctorial 
strength of dyes the procedure is as 
follows: 

Make up one-percent solutions of 
the two dyes that are to be compared. 
and make five dyeings with each dye. 
In each case, use 0.8, 0.9, 1.0, 1.1 
and 1.2 percent dye on the weight 
of the leather. The leather should 
be selected from the most uniform 
location of the skin, having the same 
thickness and the same area (the area 
is more important in these determi- 
nations). After dyeing, dry the 
samples and determine which pairs 
have the same intensity of color. 
However, I would like to caution you 
not to rely on only one set of dyeings. 

When these tests are conducted 
follow as closely as possible the pro- 
cedure actually employed in the tan- 
nery. since any differences in manip- 
ulation might affect the results. When 
a concentration is reached at which 
the dyestuff to be tested shows the 
same strength as the standard, it is 
advisable to check it by the use of 
another dye which is mixed with the 
dyestuff being investigated. 


Checking of Shipments 


All of the tests and determinations 
described so far were intended to be 
used primarily in the investigation 
of a new dyestuff or a replacement 
for an established item and, there- 
fore. are too tedious to be conducted 
on dyes which have been found satis- 
factory and which are already being 
used in the tannery. Nevertheless, 
it is a good policy to check all in- 
coming shipments in order to ascer- 
tain their uniformity. 

For this purpose rapid but at the 
same time reliable procedures should 
be adopted, and they should be per- 
formed on all newly received ship- 
ments before these are used in the 
tannery. The most important checks 
involve tinctorial strength, shade and 
composition, 
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For these tests, prepare a 0.2 per- 
cent solution of the dye and also 0.2 
percent solution of the “standard” 
and ().2 percent solution of the pre- 
vious shipment. It is a good policy 
to check the shipments against a 
“standard” which is usually a larger 
sample secured from the first satis- 
factory large shipment of the dye- 
stuff. When one standard is thus 
maintained it is a better insurance 
for maintaining the same shade than 
if the comparisons were conducted 
with the last shipment alone. When 
the dye solutions are prepared, allow 
them to cool to room temperature 
and then pour them side by side on 
a large piece of filter paper. 


Observe Shades 


Observe in strong daylight whether 
the shades of these solutions are iden- 
tical. Very small differences, in 
many cases not detectable on leather 
dyeings, can be detected by this 
method. While viewing the pour- 
outs for the shades, observation of 
the strength of the solutions should 
be made. Ascertain, by observing 
the intensity of the coloring of paper, 
whether the new shipment has the 
same tinctorial strength as the stand- 
ard. With skill and experience dif- 
ferences as small as 5 to 10 percent 
in strength can be detected. 


In order to check upon the “chemi- 
cal” identity of the shipment with 
that of the previous shipment and the 
standard, spot the pour-outs with a 
12 percent solution of hydrochloric 
acid and also with a four percent so- 


lution of sodium hydroxide. If all 
three dyeings register the same 


changes in color when spotted with 
these reagents, they can be consid- 
ered as having the same or similar 
chemical composition and, therefore, 
they can be expected to perform just 
like the standard or the previous 
shipment. 

We have to realize that in dyes we 
are dealing with complex organic 
compounds, and those of you who 
had experience with organic syn- 
theses will fully appreciate the difh- 
culties involved in the control of 
organic reactions. However, during 
the past four years we have learned 
a lot about the control of the reac- 
tions involved in the manufacturing 
of dyes, and we have also learned a 
little about their proper application. 
If we are to maintain the progress, 
it is essential to continue the splendid 
cooperation that has existed between 
tanners and dyestuff manufacturers 
so that we can further improve the 
product. 
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300 W. Adams St., 
Chicago 6, Ill 


Agencies Wanted 










WELL ORGANIZED AGENC% calling on 
the > and glove manufac n the 
Fe of Quebec, open for nal nes 


on a commission basis 
Address D-2 

o Leather and Shoes 
Adams St Chicago 6, Il 





300 W 


Surplus Sale 










CHROME TANNED brown Hubschman calf 
rome tanned kips and « vegetable tanned 
»whides, sheepski Pad Brazil 

r ceme 


in pigskins for novelty t 
for shoe and finding 
market Fiss Cor 
New York 12, N. Y 





N Ss 
WoOrth 4-4388 


Fleshing Machine 
WANTED 


One 9 foot Fleshing Machine 
with individual drive. 
Must be in 
good mechanical condition. 


Address D-5, 
c/o Leather and Shoes, 
300 W. Adams St., 
Chicago 6, Il. 


Cash Buyers of All Grades of 


Animal Hair 


Horse and Cattle Tails 
Horse and Cattle Tail Hair 
Mane Hair — Hog Hair 
KAISER-REISMANN CORP. 
230 Java St., Brooklyn 22, N. Y 
Telephone: EVergreen 9-5953 


For Sal 
One Farber Degrainer actically new. 
One Heavy Turner Re Jack 
One Peerless Automatic Sole Buffer 
Two 55” and one 50” Jacques Shear Knives 
Complete table units with gauges and clamps 
One 55” and one 50” Jacques Shear Knives 
and clamps only——-no gauges or tables 
Two 8” Buzzle Buffers 
Address C-16, c/o Leather and Shoes, 300 W. 
Adams S8t., Chicago 6 l 


Wrage 
TER KO) bp) 


Roller—Non Roller 
Steel or Brass Base 
Gracetul lines Smooth metal work 
Fine finishes Formed tongues 





Nicke] * G 
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Rates 


Space in this department for display ad- 
vertisements is $5.00 per inch for each 
insertion except in the ‘Situations Wanted’’ 
column, where space costs $2.00 per inch 
for each insertion. 

Undispl. adver cost $2.50 per 
inch for each insertion under “Help 
Wanted’’ and ‘Special Notices’? and $1.00 
per inch for each insertion under ‘‘Sttua- 
tions Wanted.’’ 








Mii space Pp : 1 tneh. Copy 
must be in our hands not later than 
4 bli, im the 





for 
issue of the following Saturday. 
Advertisements with box 


concerming them will be disclosed by the 
publisher. 

THE RUMPF PUBLISHING CO. 

300 W. Adams 8t. Chicago 6 











MACHINERY WANTED 
Pasting Unit 





REQUIRE a 30- to 50-plate side leather 
or major component parts 
Address C-21 
Leather and Shoes 
300 W. Adams St 
Chicago 6, Il 





Situations Wanted 





Sales Demonstrator 


YOUNG MAN with six vears experience in 
tannery, including two years in laboratory 
desires positior Willing to relocate 
Address C-15 
» Leather and Shoes 






St 


300 W. Adar 
Chicago 6 





. 
Purchasing Agent 

for shoe factory. Ten years experience 
notch shoe factories as purchasing ag 
expediter Has thorough knowledge 
phases of shoe business Age 42 Will 
sider offer yew England 
referen seather and Shoes 
10 High St 












Lasting Room Foreman 








EXCEPTIONALLY ABLE MAN with 10 years 
experience wishes positior n New England 
irea f Prences ava ible 
Add i Shoe 10 Higt 
St I 1t 

Shoe Salesman 
SEEKING POSITION with reputable manufa 
turer las following am 4 retail 
department stores and r ft 







Metropolitan New York 
from Boston to Florida. Wo 
lines Exce t references 
his past performances Addr 
Leather and Shoes, 300 W 
ago 6, I 





SPECIAL MACHINERY FOR 
WELTING ¢ot | 
RANDS) = O*"-g 
ax? 

| xe 


THOMAS BOSTOCK & SONS 
BROCKTON, MASS. 


HEELS 


LEATHER and SHOES 





Making Room Foreman 


ed man wishes position 
1. Can take full charge 
i 


Thoroughly experienc 
in New England 















f Compo room Miuction of play shoes 
10 High St Bo. 1 10, Mass 
Help Wanted 
Salesman 
SALESMAN WANTED to represent a large 
ipholstery and tabletop tanner for the Southern 
Address D-3 
» Leather and Shoes 


20 Vesey St 


New York 7, N. ¥ 


Finisher 
> WANTED Exper 


side lea 


need finisher for one 
Excellent 








tanneries 





largest 


Address D-4, 
Leather and »s} 

300 W \dams St 
Chicago 6, Il 


IN: COMFORT 
AND CONVENIENCE 





HOTEL 
STRATFORD 
nt to everything 
within easy 
f Wrig- 
f the 


Convenie 
in nag , 
alking distance 
tie Field, home ° 
Cubs. RATES $950 
4131 N. Sheridan Road 
CHICAG O, 


ILL. 












New Jefferson 
HOTEL 
Completely remodeled 
and refurnished — New 
Jefferson Hotel will make 
your visit to South Bend 

much more pleasant. 


CONSIDERATE egy >= 
RATES FROM “2 ‘> 


SOUTH BEND 


INDIANA 







notre. DAY TON 

A modern hotel with 
every comfort and ant 
venience to ma ke 
stay a delight in Kenos r 
— where business an ; 
pleasure mix. Home © 
the Town Casino. 


RATES Sep75 
FROM 4“ 


KENOSHA, Wisc 
er 


' 
Personal Mankgement 








FRED F. KEAN 
AND ASSOCIATES 


4! 











Coming Events 


Deaths 


Index to Advertisers 





April 14-18, 1952-—-Advance Fall Shoe M tax Machine C 4 
‘ ax H. Ajax Machine Co. 2 
Market Week. Sponsored by New Eng = } Goldman Amalgamated Leather Cos., Inc. 42 
land Shoe and Leather Association. Ho ... 74, leather executive, died recently American Exact Co. 31 
tels Statler and Touraine, Boston, and in Los Angeles, Cal., where he had Armour Leather Co. 23 
member showrooms lived for the past few years. A native Avon Sole Co. 2 
of Detroit, Goldman was active with Sabo Welling Ce. 24 
April 27-30, 1952—Annual Shoe Show the Harrison-Goldman Leather Co. in Blackhawk Tanners 3 
ing. Sponsored by St. Louis Shoe Manu- Toledo, O., for many years until his Bostock, Thos. & Sons. 41 
facturers’ Association retirement. He leaves two brothers, Boston Machine Works Co 2 
Morris and Fred; and three sisters, Carr: Leather Co. 23 
: " ; z Mrs. C. D. Mishy, Mrs. B. C. Love Clinton Foods Inc. 31 
May 5-7, 1952 Annual Spring Conven and Miss Mildred Goldman. Crompton-Richmond Co., Inc 19 
tion of Tanners’ Council. Castle Harbour 
Hotel, Tuckerstown, Bermuda Jean Henri Feuth Dewey & Almy Chem. Co. Front Cover 
... 40, bide and skin exec utive, was Eagle-Ottawa Leather Co 38 
May 11-13, 1952-—Fourth Factory Man killed March 22 near Frankfurt, Ger- England-Walton Div., A. C. Lawrence 
agement Conference. Sponsored by Na- many, in an airplane crash while re- Lea, Co. 
tional Shoe Manufacturers Association ESS Holland from trip to ; 
Netherlands-Plaza Hotel, Cincinnati, O capi pen che hae ‘ - en ee Greenebaum, J., Tanning Co 33 
South Africa. A veteran of the in- Gudebrod Bros. Silk Co., Inc 34 
dustry, Feuth was manager of Kauf- as , 
May 11-15, 1952--Popular Price Shoe mann’s Huidenhandel N.V., hide and Huch Leather Co. . 
Show of America mhowing of shoes for skin exporter of Rotterdam, Holland, Independent Die & Supply Co. 25 
Fall 1952, sponsored by National Associa cheat eh the fir for ti 
tion of Shoe Chain Stores and New Eng slg oupipanalh +s unde cnglicr ear K Fred F.. & A 4) 
land Shoe and Leather Association. Hotels past 18 years. He leaves his wife and aay pita ty eee 24 
New Yorker and McAlpin, New York City four children. e ‘ : 
Lincoln, L. H., & Son, Inc. 27 
Charles L. Owens Loewengart & Co. 25 
May 19-20, 1952--Eighth Annual Meet 71, shoe Setigee sap died re- Lynn Innersole Co. 34 and Back Cover 
ing of National Hide Association, Hotel cently in his sleep while at his home 


Cleveland 


Cleveland, O 





Ont., ¢ ia A well- 
executive in Canada, 
both Owens 


in loronto, 


] 1 
Known shoe 


Owens was president of 


Manasse-Block Tanning Co. 32 
Martin Dennis Div., Diamond Alkali Co. 28 
McAdoo & Allen Welting Co 33 


June 1-4, 1952--Annual Convention of - I 
American Leather Chemists Association & Elmes Mfg. Co. of Canada and =~ “po yng Cc a 
RAE SES ENE oe ed : ; rmon Eo 
Ocean House, Swampscott, Mass Owens & Elmes Shoe Stores of Toronto me oo 9 


ind Montreal. He founded the shoe Peters Bros. Rubber Co., Inc 32 
“TT , nt turing firm in 1914 and had 
June 22-2 195% Mid-Atlantic Mi manufacturing firm in 1 a ae 0 
Season Shoe Show. Penn-Sheraton Hotel been active since in its operation. Quirin Lea. Press Co . 
Philadelphia, Pa Surviving are his wife and a son, Robeson Process Co. 30 
Ross, A. H., & Sons Co. 26 
Gebhardt Gawer TENG i 
Sept. 2-5, 1952--Allied Shoe Products j fq SEED lied cniossinger 1a, : 
and Style Exhibit. Hotel Belmont-Plaza aes eee R ha. fory joreman, die Socony-Vacuum Oil Co., Inc 13 
New York suddenly March 27 of a heart attack Stern Can Co., Inc. 29 
while at his home in Hermann, Mo. Surpass Leather Co. 24 
ra , Sm , Swoboda, H., & Son, Inc. 26 
Sept. 4-5, 1952--Showing of American He was making room foreman of the 
Leathers for Spring and Summer, 1953 International Shoe Co. plant in Her- United Shoe Machinery Corp. ||, 22 and 43 
Sponsored by Tanners’ Council of America, peo ; : Raitine healel 
Inc. Waldorf-Astoria Hotel, New York City. saying ao many years. ailing health White & Hodges 29 
led to his retirement on sick leave sev- Windram Mfg. Co. 26 
se Be — . eral months ago. He leaves his wife, Winslow Bros. & Smith Co 35 
Oct. 23-24, 1952--Annual Fall Meeting Ci tne nocoies aS Wolf, Jacques & Co. 28 
Tanners’ Council of America, Inc. Edge lariotte, a son, Noger; Cwo sisters 
ind a grandchild. Young, J. S., Co. 28 


water Beach Hotel 


Chicago, Ill 








STITCHES CAN 


Every shoe manufacturer knows that. 
cost. He can adopt 


MAKE OR BREAK— YOU! BZ 


But what can he do to guarantee improved quality at less C 
a Gti? na 


“CONTROLLED STITCHING” 


AJAX MACHINE CO. 


170 Summer St., Boston, Mass. 


Call Liberty 2-8684 














ger CHARMOOZ 


ee 


THE PERFECT SUEDE LEATHER 


a 


AMALGAMAT 


WILMINGTON 99, 


BLACK AND “a { 


LEATHER INC. 


DELAWARE 


CO's. 


ED 


42 LEATHER and SHOES 
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The only machine which cuts and 
cements uncoated tapes, and ap- 
plies the stays with precision accu- 
racy to lining or upper. Length of stay determined 


by instantly and easily changed control lever. 


1. Greater Production 


The fastest, most accurate and most 
uniform method of eyelet stay 
applying is provided with this ma- 
chine faster than hand work 
and 15 faster than present ma- 
chines. In many instances, it will be 
more economical to operate than 
present methods, 


Your United Branch Office representative can provide complete details 


2. Better Quality 


Stays are always cut to exact length 
desired applied precisely where 
they are needed to support and re- 
inforce entire eyelet row. Trouble- 
free eyeleting, particularly with 
blind eyeleting, is obtained through 
use of narrow ribbon of strong 
thermoplastic cement applied off 
center to allow unhindered setting. 







3. Lower Costs 


Feeds uncoated cloth or economical 
paper tapes. Total savings up to 
24°, at the stay applying operation 
are possible with paper tapes 
Savings in varying degrees are pos- 
sible over nearly every other method 
of eyelet stay cutting and applying. 
Fewer stops to trim or relocate stays 
mean less outlay for non-productive 
operation. 


‘ 


UNITED SHOE MACHINERY CORPORATION 


BOSTON, MASSACHUSETTS 


















SLIP THROUGH 


YOUR FINGER 
we GERS 








vediqdle 


Call ALgonquin 41-3520. 


Find out how Lynn shoe prod- 





ucts can save money for vou. 





“SEZ, 


VEL 
ra LYNN INNERSOLE CO. 
eggs i>) 119 BRAINTREE ST., ALLSTON, MASS. 


REPRESENTATIVES: Los Angeles—Leo Laskey; St. Louis—Eli "Pete" Schwartz; New York--Arthur V. 
Epstein; Pennsylvania—Thos. Carfagno; New England—Elmer Claff, Frank Deastlov, Hy Feldman, 


3 Ce Lou Ravich, Phil Sneider. Milwaukee and Chicago—Phil J’ Ott, Jim Ott. 





